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tors: Now 
hats the MM 
sells MM LP 


MM LP gas ti 
of LP gas 


BUILT FOR LAS > PERFORMANCE 
Biggest selling point for LP gas, aside from fuel economy, 
is the fact that dry, clean-burning LP gas cuts engine main- 
tenance to a new low. Here again, MM factory gineering 
4 - gives the farmer an extra, bonus saving. Forced-feed lubri- 
This new MM 4-plow Model UB tractor, factory-equipped cation . . . heavy-duty main and connecting rod bearings 
for LP gas, packs plenty of power for tough plowing MBcien aa lite valve inserts mean added 
- A eee ' ( . ! i - +e ‘cf Ye » are | C1011 CE 
jobs. Three front end types are available. ae ; 


NOW...MM OFFERS 5 FACTORY. MINNEAPOLIS-MOLINE 


FQUIPPED LP GAS TRACTORS MINNEAPOLIS i. MINNESOTA 
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every child is a prospect 
when you sell... 
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MURRAY BICYCLES—Four quality lines in the 26” size 


two each in 24 and 20. 


MURRAY VELOCIPEDES 
Seven different models, in many 


sizes, to meet all needs 


MURRAY PARK CYCLES 
Nine models, 10”, 14", 16" and 


sizes, several with coaster brakes 
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Advertisements like this, appearing regularly in regione 


4 


farm papers, are catching the attention of fence buyers. i Bri LEH in , 
| ! \| 


ASK YOUR JOBBER...about Bethlehem Fence ‘ 
... Steel fence posts .. . barbed wire... FENCE 
nails and staples Bee bolts and nuts fo le 
... bale ties... baler wire . . . clothes , ——= st ——— 
line and other Bethlehem products. r 
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For Peak Profits join In This Huge May-June “ Promotion NOW! 


PNCAEDS Cite Hate 


Over 66 Million Shoppers—Your Best 
Customers Included—Are Seeing A Colorful 
Array of PYREX Ware Gifts Featured In 
Big Full-Color GIFT FAIR Ads In These 
Leading National Magazines Right NOW! 


@ Campaign includes a powerful two-page, full-color ad in 
April 26th LIFE plus full-color page ads in the May 
issues of LADIES’ HOME JOURNAL, BETTER HOMES 
& GARDENS, and FAMILY CIRCLE. These ads are 
promoting PYREX D.nnerware, Ovenware, Bakingware, 
Flameware and Colorware for you! 


THIS ADVERTISING IS TIMED TO HIT THE PEAK OF THE SPRING GIFT-BUYING SEASON — 
FOR MOTHER'S DAY— SHOWERS —WEDDINGS —ANNIVERSARIES! 


Use the special free advertising and Ware sets and single pieces. campaign of newspaper ads 


display material to tie in while PYREX Hang all five over the-wire = om radio and 
Ware Gift Fair Ads are appearing! ae your Re ng ree 
: : F PYREX Ware department. e Install a PYREX Ware 
Here's how to do it — e Install the ten colorful price window. 
@ Load your shelves with a com- cards! e Order the PYREX Ware 
plete assortment of PYREX e Schedule a hard-hitting local “Hot-Spot” display stand. 


—PYREX ““HOT- SPOT” — 


Self-Service Salesman 


Install Your PYREX Ware ‘‘Hot-Spot’’ 
Self-Service Salesman Right Away 


PYREX|; j vee 
—veesprapee eee eaaee J it will automatically boost your PYREX Ware sales and 
profits during the Gift Fair—and all year through! 


@ The “Hot-Spot” assures you of: (1) Traffic-stop- 
ping PYREX Ware identification, (2) Attractive 
full-line display, (3) More efficient use of selling space 
fits standard counters (46'2” x 23's”), (4) Free 
price stickers, (5) Durability of all-metal construc- 
tion. Get details from your PYREX Ware distributor 
today. Remember PYREX Ware is fair traded 


your profits are protected. 


Cash In! Check Your PYREX Ware Stock Immediately! 
Order From Your Regular PYREX Ware Distributor! 











CORNING GLASS WORKS ° CONSUMER PRODUCTS DIVISION CORNING, N. Y. 


“PYRERK” is a Regis he U.S, ( Corning. N.Y 
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’ Send for all these 


PETERS Selling Aids 


Gun tags. Peters message colorfully printed on heavy Targets. Al! kinds 
stock. Easily slip over trigger quard—-space on bock flyspeck for ub pro 
for gun model, gauge ard price ing ir Ranger for 


*'ORS Pacns 
wee 
- PO 


Catalogues. Fact-filled counter-reference Clothesline. Message on both sides makes Loadmeter. 
catalogue of Peters ballistic data and sales it ideal for across-the-store display. It is that 
points. Also condensed pocket version approximately 6 feet in 


PETE | 
SPORTING AMMUNITION 


Decal. Brightly colored, eye-stopping Peters Consumer booklets and folders. |: Advertising service 
product identification sian for walls, wir jiveawoys and b st ers P ked t Jescriptior ‘ 


Gows, counters, showcases nootir 


= Send for them now aQasse 9 


eters Cartridge Division, Remington Arms Co., Inc 
eportment SH, Bridgeport, Conn 


Bigger ammunition sales are on the way when vo 
get all these FREE Peters selling aids. They're s« 
easy to order, too. Just fill in the coupon and mail it 
We'll send the material you want just as soo1 


your order is in our hands 
pales 
PACKS THE \POWER 


ee 


Peters Cartridge Division, Remington Arms Company, Inc., Eriageport 2, Conn a a ee ee ae ee ae ae ee ee ee ee ee -/ 
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SWING -A-WAY 
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® We're repeating last year’s sensational trade-in 
offer of $1.00 for any old Can Opener on the pur- 


chase of either popular model. 


@ This special promotion begins at retail on June 1 
and ends July 15. Both models then go up to their 
regular retail prices of $3.98 and $4.98. 


@ Better act now! Order the #61 Trade-In Assort- 
ment from your jobber at your usual discount. 


eartioed 
! ' . verante: y 
FEATURED IN Geed Housekeeping 


“w, am 
Same uo 


r 


#61 TRADE-IN ASSORTMENT 


2—#607R Magnetic Can Opener... . $2.98 
2—*607W ” " ” 2.98 
1—71409RM Automatic Can Opener 3.98 
1—#1409WM ” ° ” 3.98 


a 
YO 


$19.88 Total retail value 


| 
| FREE WINDOW STREAMERS AND AD MATS 


EEE 


FIRST NAME IN CAN OPENERS (Swing Away) 4100 BECK AVE., ST. LOUIS 16, MO. 
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HAGER 
HARDWARE 


Silent 
Floor Salesman! 


Sells 42 different Popular 
items in only 22 square feet 


of floor space! 


Displays Household Hardware Right out 
front . . . reminds customers to Buy! Catch 
more customers coming and going with 
Hager’s new Handy Hardware Rack! 
You'll profit from the payoff in extra 
self-service sales! Almost a hardware 
department in itself for the Do-/t- Yourself 
trade. Brightly packaged, clearly dis- 
played hardware swiftly sells itself to 


your store traffic! 


Set this rack up on your floor—find out 
fast why “Everything Hinges on Hager!” 


a ds e 


HARDWARE 











Attractively carded and packaged 
hardware in sturdy, crystal-clear plas- 
tic. All necessary screws included in 


separate section from hardware unit. 
You get rack and all hardware Ne. 139 fer.. . . $ 61.27 


Yow sell hardware for. 
You make a first-time PROFIT of 


YOU GET RACK FREE 


Order from Your Jobber Today or send for FREE information 
€. HAGER & SONS HINGE MANUFACTURING COMPANY -¢ ST. LOUIS 4, MO. 
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Murray 20” V 
Reve rsible 
Only ] 





Murray 30” Window Fan 
Rever ble or Exhaust 


Only, 1 or 2 speed 











Murray 24” Window Fan 


offer dealers even more—in 1954 pono Cae 


Only, lor2 speed 


The "54 fan season promises to be the 
biggest in ventilating history. More people 
are "ventilating-conscious", “ventilating- 
anxious” than ever before. 

The "54 Murray line is even more com- 
plete, offering a type of attic or window 
fan to fit every home, every pocketbook. 

Murray's ‘54 advertising campaign is 
geared to make even more of your “venti- 
lating-conscious", customers “Murray- 
anxious”. 

The ‘54 Murray line offers dealers even 
greater sales volume, even higher profits, 
even more satisfaction than ever before. 

For full information on dealer and dis- 
tributor franchises and free catalog, 


Exclusive National Sales Agents for Murray Fans 
H. C. Biglin Co., Inc 
177 Harris St., N.W 
Atlanta, Ga 








DIVISION ° ATLANTA, GA. 


Murray Company of Texas, Inc. 
VENTILATING FAN 
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Thorée good PROHT in the COOK line 


re) ae 1 ©) | = ee -  e  / 
SYSTEMS 


a 


pete A 
Eat ett 


A TYPE FOR 
EVERY REQUIREMENT 
ALL ATTRACTIVELY PRICED 


Now available through these authorized Cook distributors 
throughout the South. They are equipped to giye you excellent service 


Tom Ayers Applionces & Furniture Co Electrical Machinery & Supply Co Southern Mill Supply Co 
Winston-Salem, North Caroline Nashville, Tennessee Summerville, South Coroline 


Frank J. Cannon & Son Gariete Pump & Well Supply Co Toole Supply Co 
Glade Springs, Virginia Baton Rouge, Louisiona Auguste, Georgia 


Carloss Well Supply Co Jeter Hordwore Co Tri-State Supply Co 
Memphis, Tennessee Jonesboro, Arkansas Owensboro, Kentucky 


Dairy Specialty Co Lewis Supply Co MR. Voughea 
Greensboro, North Corolina Richmond, Virginia Tempo, Florida 


Andrew J. Nicholas & Co West Virginio Pump & Supply Co 
Philadeiphia, Pennsylvania Huntington, West Virginia 


Richmond Supply Co Price's Wholesele Parts Co 
Auguste, Georgia Charlotte, North Coroline 


Beck & Gregg Hardware Co 
Atlanta, Georgia 


Write for our complete 
COOK Pump and Water 
Systems Catalog 
Address Dept. SH54. 


- 4} 
- ? 
AND "ES 


Systems 


COOK WATER SYSTEMS 
DAVENPORT, IOWA 


Manufactured by Red Jacket Manufacturing Co. ° Davenport, lowa 
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“No chips with L-0-F” 


says BERNARD YORK 


of YORK HARDWARE, 
WALLINGFORD, CONN. 


Mr. York has just finished running several test-cuts on four well- 


known brands of single-strength window glass. Each piece was 


marked A,B,C or D. Mr. York was not told which brand was which 


until after he had selected the one that was easiest to cut. 


He picked *“D” every time. “D"’ was L-O-F. 28 
out of the 30 dealers who took this “Blindfold 
Test” picked L-O-F! 

“This L‘O-F Window Glass cuts true and 
smooth and breaks clean and easy," said Mr. 
York. “No chips. You don’t have to knock off 
little chunks that hang on.” 

L-O-F Window Glass is easier to cut into big 
pieces or little pieces. It’s easier to cut into 
angled or curved pieces. You can even cut off 
narrow strips with a light, easy stroke. 

L‘OF cuts easier because it is annealed more 
slowly, more patiently. That makes it less 
brittle and more “even"’ in structure—so it’s a 
safer buy for your customers, too. 


Try the “Blindfold Test’ Yourself! 


Cut L-O-F first, last, or in between the other 
brands. Run any kind of a cut you want. You'll 
see why you have fewer bad cuts, less waste 
and more profit with L-O-F. 

Call your nearest L-O-F Distributor. These 
local businessmen are listed under “Glass” in 
the yellow pages of phone books in many prin- 
cipal cities throughout the country. And send 
for your free booklet—"For Greater Profits in 
Window Glass”. 

Write Libbey-Owens-Ford Glass Company, 
7154 Nicholas Building, Toledo 3, Ohio. 
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Here’s a once-in-a-lifetime Opportunity to earn some 
quick profits. Revere is celebrating the 15th Anniversary of 
Revere Ware by offering a brand new item at a bargain 
counter price! 

No. 1215—Special Retail 


Full 1-quart Copper Clad Stainless Steel Sauce Pan PLUS 


Anniversary Price, $2.98 
1-quart Deep Fryer Basket (pure tinned finish). Sales at this 
special introductory price end June 15, 1954. Regular retail 
price $3.50 applies thereafter. 

Look at these triple-use features (1) It’s a full 1-quart 
Sauce Pan, the size preferred for vegetable sauces and baby 
foods. (2) It’s an economy-sized Deep Fryer that saves 
shortening and turns out generous, piping-hot servings 
(3) The Basket alone doubles as a vegetable washer 


and drainer. Ideal for removing eggs after boiling. 


SOUTHERN HARDWARE for MAY, 1954 


PLUS 


| 
| 1-Quart Deep Fr 


yer Basket 


Retail 











Regular Retail Price $3.50 


, ede ' ve" 
i 


ll these features, at ar unprecedented $2.98, will create 
Ware 


Your regular trade discounts apply—full mark-up for you 


enthusiastic new Revere customers and extra sales 


even on this special limited-time offer. I ike all Revere Ware 
utensils, No 


individually packed in an attractive freight test Container 


the 1215 Sauce Pan and Fryer is 


1-quart 
Special Sales helps Newspaper mats, glossy prints and 
electros, envelope stuffers, catalog page and flyer 


Place your 


Get in on this full profit promotion at once 


order today 


Manufacturing Company Division 


Illinois; Riverside, 


Re 
Neu 


mi é 


York; Clinton, California 


Rome 


SEE “MEET THE PRESS” ON NBC TELEVISION, SUNDAYS 





The year’s biggest news in 
bolt and nut merchandising 


RB&aW’s NEW 


Handy-Man 


BOLT and NUT KIT! 


so nuts 


avs 
SO SOUS Mans 


*« 50 BOLTS, 50 NUTS, 8 WASHERS 
—ALL BRIGHT ZINC-PLATED 
Yes, it’s the hottest bolt-seller of this 


* DESIGNED FOR FAST SALES TO THE 
" a year—or any year—the way this new 
FIX-IT-YOURSELF” TRADE RB&W merchandising “‘first’’ is catch- 


* A BIG BARGAIN FOR EVERY HOME-OWNER ing on! 





Typical home repair jobs———— 


Dealers go for the Kit because it... OUTDOOR FURNITURE APPLIANCES AND FIXTURES 
LAWNMOWERS AND GARDEN EQUIPMENT RECREATION EQUIPMENT 


e Gives shoppers self-service item 
BICYCLES, WAGONS, OTHER LARGE TOYS 





e Saves time for dealer and shopper 





* Builds bigger unit sales of bolts 
¢ Sells on sight—from point-of- Featured by IRHA 


urchase displa 
etd RB&W’s Handy-Man Bolt and Nut Kit was one of the items 


featured in IRHA’s big nationwide promotion to the multi- 
’ billion dollar ‘‘do-it-yourself’” market. You can still cash in on 
Home-owners go for the Kit this promotion by ordering your stock of these novel, easy-to- 

because it... sell kits... they come in self-display cartons that take up a 
minimum of room on your counters. 


e Provides good profit margin 


e Contains wide assortment of 


needed bolts gq Shoppers Sell Themselves 


¢ Eliminates frequent shopping trips 





Eye-catching, self-displaying carton of 10kits 
does all the selling for you. Just open a car- 
ton— inside top flap becomes self-selling 


e Gives them quality items at low 
cost 
e Handles small or large Z| ow display that helps you increase profits from 
fastening jobs ; bolt sales. 
—— handy at , hs Your RB&W distributor is all set to supply 
ty rs J this new Handy-Man Bolt and Nut Kit. Why 
: not cash in on this “Do-It-Yourself” trend 





now? Phone or write your nearest distributor 
today —ask for RB& W's Handy-Man Bolt 


BK Ww ea 
109 YEARS MAKING STRONG THE THINGS THAT MAKE AMERICA STRONG 


Plants at: Port Chester, N. Y., Coraopolis, Pa., Rock Falls, Ill., Los Angeles, Calif. Additional sales offices at: 
Ardmore, Pa., Pittsburgh, Detroit, Chicago, Dallas, San Francisco. Sales agents at: Portland, Seattle. Distributors 
from coast to coast. 
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MAY—Sign of Gemini the Twins 


If your birthday falls between May 22 and June 
21... you are very intelligent and have an active 
mind you are ambitious... you are quick to 
see and grasp an advantage. . . you will quickly 
take advantage of the popularity of J&L Galvan- 
ized Ware to make a nice profit. 


Every month is a PROFIT-SIGN 
with J&L Galvanized Ware 


Galvanized ware moves better and profits are more satisfactory 
when you stock a line with an accepted name like J&L. People have 
confidence in the J&L reputation for quality and sturdy service 
They buy it when they see it in your store. 

J&L Ware is priced to cover the big volume market . . . and yield 
a healthy profit to the hardware dealer. Ask your Hardware Jobber 
for complete information. Call him today. If you need additional 


help or information write direct to J&L. 


Sones + taughlin 


STEEL CORPORATION 


405 Lexington Avenue, New York 17, New York 


Galvanized Ware Plants: Toledo, Ohio, and Atlanta, Georgia 
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THE RUBEROID COLORATOR 
Anyone can be a color expert with the Colorator 
It turns complicated theory into simple terms, showing 
Ruberoid roofing and siding colors in pleasing com- 
binations with suggested trim and 


’ ’ accent colors. It not only drama- 
Color is magic . . . sales magic. Today’s trend is to ccent CoK . 
tizes exterior color styling 
complete exterior color styling. The wise use of color 
it’s a practical easy-to-use working 


pays handsome dividends to dealers. It’s the key to 
tool and sales tool. 


increased home modernization business. 
Put these Ruberoid color-styled 


Ruberoid helps you turn today’s demand for color products together into a sales win- 


into a big sales opportunity .. . with a complete line of ning combination with the aid of 
roofing and siding shingles in decorator colors and the “Colorator”’. Send coupon 
with a “Colorator” selector to help you turn color below 
theory into cash. 
The “Colorator” helps you cash in on the Ruberoid The RUBEROID Co 
Color-Styled Home Idea advertised in The Saturday Dept. A, 500 Fifth Ave., New York 36, N. Y 
Evening Post, Better Homes & Gradens, Good House- 


Please send me copies of the Ruberoid Colorator 


keeping and farm magazines. 


The RUBEROID Co. 
Asphalt and Achestos Building Materials 


12 


YOUR NAME 


COMPANY 
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Are you ready 


to meet the big 
seasonal demand for 


American Baling Wire: 


@ USS American Baling Wire is always a big 
seller at baling time. It has the strength and 
toughness needed to keep bales tight and neat 
through shipping or storage. Coils are wound at 
an even tension for smooth, trouble-free uncoil- 
ing. And there are no splices to jam the balers 
American Baling Wire is specially wound for the 
standard automatic balers now in use in the 
South. It comes in waterproof boxes with a thin 
oil coating to prevent rusting. 

Specify American Baling Wire . . . the USS 
label on the carton is your assurance of a top 
quality, easy-to-sell product. 





SPECIFICATIONS 





COIL SIZE 





Outside 
Width Diam 





3% ° 9%" 
6° 13% ° 





BLUE BONNET BALE TIES 


For the best in ties, carry Blue Bonnet Single Loop 
Bale Ties. Farmers throughout the South recognize 
the familiar blue bonnet on each bundle as a guar- 
antee of strong, labor-saving ties. 


TENNESSEE COAL & IRON No. 3150 


DIVISION 


UNITED STATES STEEL CORPORATION 
GENERAL OFFICES: FAIRFIELD, ALABAMA 


DISTRICT OFFICES: CHARLOTTE + FAIRFIELD + HOUSTON + JACKSONVILLE 
MEMPHIS - WEW ORLEANS + TULSA 


USS AMERICAN FENCE 
USS TENNESEAL V-Drain ROOFING 
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here... the new 
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IHanprman is a merchant's line of tools. Every item in 


it has been selected to sell. It will have your customers saying, 
“Good buy,” before you can say, “Good morning.” It will move 
tools, create store excitement, pull plus sales from store traffic 
Ii is a line of tools by the one manufacturer who knows tools best 


raz is a popular priced line of tools. Every 


tool is a “worth-what-it-costs” value aimed at price-conscious, 
quality-minded customers. Every tool does the job it was made 
for. Every tool is a good tool — to sell, to buy, to own, to use 


IHamovman is a matched line of tools. The color com- 


bination of red and gray, blending with keen steel and grained 
wood, makes an eye-catching assortment. The well arranged 
display stimulates the desire to own in every man who sees it. 
And he who buys once buys again. 


§/ POPULAR PRICED MATCHED TOOLS 


7 
hyo v7" 


ULL is a “do-it-yourself” line of tools. “Do- 
it-yourself” isn’t a new trend anymore. It’s better than that 


It’s a great and growing national habit. It’s the pastime of the 
most important man in the world —- the average American 
your customer. Handyman is his kind of tools made for his 


pocketbook, his work, his hands, his home sold in his store 


|Hamoveaass is a brand name line of tools. Here's a 


line that packs a one-two punch for consumer attention. One 
Stanley the best known, most respected name in the business 
Two Handyman the buy word for that average American 


male. One-two Stanley Handyman a million dollar brand 


name that you and your customers can depend on 


Hamornaan is a selected line of tools. Simplified stock 


control speeds up turnover, builds profits. It is a short line but 


complete a complete tool department for the market it serves 


/T] 
—— 


LNTIZTN) is a merchandised line of tools. A \ot of 
your work is already done. Two merchandisers to choose from 
— both are space-saving sales makers. They work. We know 
they do. You've told us they do. 623 Hardware Merchants and 
89 Wholesalers helped us put this line together. It's dealer-made 
Both merchandisers are irha approved for any wall or island fix 
ture. They are tested vendors of a pre-tested line for a known 
market. Other dealer helps include a consumer catalog in color, 
store banner, posters, stuffers, mats, radio and TV scripts 


." 
> 
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ADD UP THE CHECKS! 


They add up for you tool sales galore! 
Mail this coupon for all the 
room for See 
in more detail. Count on ag integrated, top turnover, 
tool department that costs you as little as $205.50 


Think about the store excitement you can 


fascinating facts we 


haven't here these two merchandisers 


Plan on it 
build. Accompany 
hot cash register 

a deal 


Stanley 


news for 


this excitement with the m 


We're proud of it and we 
Handyman the red and 
the 


It's quite 
you ll agree 
line big 


customers 


hardware dealer and 


CHEC PA AGAIN: 


A complete tool department 
Merchandised from A to Z 

Top turnover — easy stock control 
Popular priced matched tools 
Merchandising unit costs you only $205.50 
It's Stanley Handyman 


Get in on the know. Clip and mail today, or call your 


wholesaler now. 





MAICHE)) 
Tools 


Ha NDYMA N) 


oy. vor 8 OC la ht rR ae roe oe ee 
STANLEY TOOLS, 765 Elm Street, New Britain, Connecticut 


Gentlemen 
Yes, I'm interested in the new Handyman tool line. Send me 


details 
Name 
Store 


Address 





[ STANLEY ] 


THE TOOLBOX OF THE WORLD 
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City Zone State 


hacen 


Your Wholesoler’s Name 





THE NAME TO REMEMBER... 
THE NAME TO SELL... 


NATIONALLY ADVERTISED 


GALVANIZED WARE 


Cream City garbage cans and pails are extremely well con- 
structed ... have exceptional eye-appeal. All styles have a 
heavy, brilliant, hand-dipped zinc coating. Economy 
models, made of galvanized sheets, are also available. 
Cream City construction features extra deep body cor- 
rugations; tight, leak-proof double seamed bottoms; deep, 
seamless, snug-fitting covers. Can covers have exclusive 
off-center handle for easy removal. All styles are nestable. 


Nationally advertised in Good Housekeeping and Ladies’ Home Journal 


Four different sizes in this extra 
deeply corrugated style. 15, 21, 26 
and 31-gallon capacities. 21-gallon 
size also available in galvanized 
sheet models. 


Send for folder showing the COMPLETE Cream 
City Galvanized Ware line. Over 75 items! 


1325 West St. Paul Avenue @ Milwaukee 3, Wisconsin 


20-GALLON GARBAGE CAN 


The popul ar 20-gallon trade capacity 
can made to sell at a popular 
price. Available in both hot dipped 
and galvanized sheet models 


& BY THE MAKERS OF 


f = MET t TOP 


ALL-METAL 


wees TRONING TABLE 


Seno eaten 
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| Gives you the 


=| COMPETITIVE 





WITH A COMPLETE LINE THAT’S ‘TUNED To TODAY’ 





Kepidifion / 


A full line of newly-designed 
water pumps, water systems, 
cellar drainers and water 
softeners -— built better and 
priced lower to give you the 


competitive edge. 


33CH-CD40L-T13 


The famous ‘'3-Star’’ and ‘'5-Star’’ CHAMPIONS 


Profit builders for thousands of dealers 
because they sell fast—they're trouble-free. 


“TUNED 


The new ‘‘Signature’’ CHAMPIONS 


Even higher performance! The pumps designed with the pipe 
in mind. Faster hook-ups with any pipe—especially plastic. 


a TO TODAY’ 
——— 
. 


= oe. TODAY’ 


to poy Peg you competitive! 


New RAPIDAYTON 
Convertible CHAMPIONS 


* Truly Convertible! Same pump 
and ejector work on deep or 
shallow wells! 

*% Convertibility means more sales 
for you—less inventory! 

* Ys and Y% H.P. models to fit 
82% of the jet pump market! 


Fastest-selling jet pump on the market 
today ...and lowest-priced! Any model 
fits shallow or deep well—truly con- 
vertible. New “Quad-Volute” design 
makes pump more efficient, yet lighter 
and smaller. Other big selling features 
include: Crane rotary seals, bronze im- 
pellers, nationally-known motors, brass 
venturis and nozzles, our own heavy- 
duty tanks galvanized inside and out 
for longer life. % h.p. Champions 
shown retail for only $109.50 


The Pumps Designed 
with the Pipe in Mind 


models makes in- 
stallation quicker, easier. Slip-in 
fittings (included in price) elim- 
inate clamps and adapters—let 
you attach plastic pipe directly to 
pump body. Steel pipe hook-ups 
i . too, Either way, you just 
i sive | into pump body and 
tighten flange bolts. 





New RAPIDAYTON ‘‘SUPER-CHAMP’”’ 
Brass-Built, Multi-Stage Pumps 


*® 5 sizes! '2, 34, 1, 1) and 2 horsepower! 
* 10 models for deep or shallow wells! 
*® 2 or 3 stage Models! Galvanized Tanks—any size! 


\ 


New RAPIDAYTON Shallow Well CHAMPIONS 


You sell 3 sizes! '/3, ‘2 and 34 horsepower! 
You sell 5 popular ‘‘package’’ systems! 


You sell 10 vertical tank systems! 


“TUNED 
TO TODAy’ 


You sell 3 ‘‘pump only’’ models! 





TO TODAY’ 


Model 250-H13 


The 
New RAPIDAYTON ‘‘GUSHER’’ 


*® Today's best buy in a pis 

water system! 

Rugged Model 250V pump 

on 13-gallon Galvanized tank wit! 
automatic air volume control 
250 G.P.H Also available 


in larger models! 


A complete, fully-automatic “package” water 
system for shallow wells—ideal for the home 
cottage or small business. Pumps from wells 


lakes, streams, or cisterns. Even at such a low 


| 
kc 
price, you get all these features: Nationally 


known '%4 H.P. motor, thermal overload pro 
tector, automatic pressure switch, ground 
t 


and polished crankshaft, relief valve, auto 


matic air volume control 


Only $99.50 Retail 


New 
Model W-6180 RAPIDAYTON 
‘ CELLAR DRAINERS 


* Fast-sellers tw 
low-priced mode 
* Galvanized Mode 


retails for only 


*% All-Brass Model 


retails for only 


You sell two popular drain 
ers when you sell Rapiday 

ton. Galvanized model re 

tails for only $49.95—All 
Brass model retails for 
only $59.95. Both pump 
from 440 to 1400 gallons of 
water per hour more than 
competitive drainers. Write 
for testimonials proving 


these drainers sell fast 


Model W-6150 


stay sold 


“TUNED 
TO TODAY’ 


Model $-5301 


New RAPIDAYTON 
Water Softeners with 
New RAPIDAYTON 
Valve and Timer 


New RAPIDAYTON 
SUBMERSIBLE 
WATER PUMPS 


A full line within 
gives you the 
fast-growing m 


your Rapidayton v 


nfor non any 
new Rapidayton products from you 
Rapidayton Wholesaler. Write us for hi 


name and address 


THE DAYTON PUMP & MFG. COMPANY + DAYTON 1, OHIO 





““Recommend a guard of 


-~ 
~ 


yg SYCOnE F 2Ciol to make 


Cyclone Insect Wire Screening 


in a door last even longer” 


Ww" Nsmall children are continually pushing 
the screen in a door instead of the handlk 
even Cyclone Insect Wire Screening won't hold 
its shape indefinitely. So you can do your cu 
tomers a favor by showing them how Cyclone 
Hardware Cloth can be used as an effective 
door guard 

Cyclone Hardware Cloth, applied to both 
inner and outer sides of the door, absorbs all 
those pushes and kicks. It detracts in no way 
from the attractive appearance of the door 

Some retailers di play these two Cyclone 
“Red Tag” Hardware Products in use on a 
sample door. It's an eve-catcher that gives vou 
an opening to talk about both products. Cy 
clone Insect Wire Screening, available in gal 
vanized, bronze and aluminum and Cyclone 
Hardware Cloth the wen cloth with the ex 
clusive elded selvage 

You're getting into the season now when 
screens are needed. So check your stocks of 
Cyclone Insect Wire Screening and Cyclon 
Hardware Cloth. If they are not complete, get 


n touch with vour jobber today 


CYCLONE FENCE DEPT., AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 


AN LINOIS - SALES OFFICES AST T 


UNITED STATES STEEL EXPORT COMPANY. NEW YORK ~~ 


USS CYCLONE -2e¢729 HARDWARE PRODUCTS 
ied 
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MEANS BUSINESS 


WRIST WATCHES...JEWELED...SHOCK RESISTANT 


---NON-MAGNETIC...FULLY GUARANTEED ONE YEAR 


DART 


Jeweled, shock resistant movement. Non-magnetic, 
temperature compensating hair spring. Chrome 
case, stainless steel back. Embossed leather strap, 
unbreakable crystal. Fully guaranteed for a year. 


No. 122 Deal consists of six “Dart” wrist watches 
factory-mounted on counter card. 


You SELL 
6 at $4.95 @ $29.70 
Cost $20.16* 


Your PROFIT $9.54 


*If you purchase four or more of the above deals, your 


wholesaler has a special pr 


ART Deluse | 


t 


° fae 
a J 


~ 


DART DELUxE [E-_f =. 


Gold colored case, stainless steel back. Gold plated 
expansion band. Jeweled, shock resistant move- 
ment. Non-magnetic, temperature compensating 
hair spring. Unbreakable crystal. Fully guaranteed 
for a year. 


No. 176 Deal consists of six ‘Dart deluxe” watches 
with display card. 
You SELL 


6 at $7.50 @ 
Cost 





ce for you 


FAIR TRADED @ NATIONALLY ADVERTISED 
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Caiittinelmeans BUSINESS 


POCKET WATCHES .. . SHOCK RESISTANT . . . CHROME PLATED 


. . « UNBREAKABLE CRYSTAL . . . FULLY GUARANTEED 


SWEEP STOP 


One of America’s most popular pocket watches. Accurate, reliable pocket watch with ingenious stop 

Dependable shock resistant movement, can’t be watch feature. Conveniently located slide stops the 

overwound. Chrome plated case, unbreakable action for split-second timing. Shock resistant move- 

crystal. Rotating second indicator. ment. Durable chrome plated case, unbreakable 
crystal 

No. 114 Deal consists of six ‘’Click’’ watches 

factory-mounted on counter card. No. 220 Deal consists of six “Sweep Stop” watches 
and counter card 


You SELL 
You SELL 


9 
6 at $2.95 @ 6 at $3.95 @ $23.70 
Cost Cost $16.56° 


y Ph FIT $7 14 
See eee SSS SS SSS SKS SB SE SO SS SC SEK SS SESE SS BB SB BB ee BB ee eee eee eee 
Send me complete information on Sentinel Time 


THE 


Ee. INGRAHAM 


Today... 


COMPANY, 


write your wholesaler or BRISTOL, 


mail coupon for CONNECTICUT 


full information. 
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he Modern Home... 


.. looked like this in 1904 when Federated Mutual was founded 


Styles have changed, but people still like the friendly 
Federated service, the prompt, fair settlement of claims, and the 
efficient service by direct company representatives. 

They like insuring with a group of policyholders who are 
willing to take extra care in avoiding fires and accidents. They 
enjoy sharing the savings that result. 

Sound value by competitive standards is reflected in Feder- 
ated Mutual's steady growth over the half century, from a small 
beginning to a position of leadership as one of this nation’s lar- 
gest mutual fire and casualty insurance companies. 

Now, as in 1904 you can buy no finer insurance for business, 
home, or car, and you save up to 30% with safety. 


Insurance at a Saving for BUSINESS » HOME « CAR 


tderaled Hulual 


IMPLEMENT and HARDWARE INSURANCE COMPANY * OWATONNA, MINN. 





IT'S GOOD BUSINESS TO SUPPORT YOUR ASSOCIATION 
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SPEEDY SPRAYER 444 
No 


SPEEDY SPRAYER 890 
Diaphrogms eliminate oily 
tons. Ve hip. motor delivers 2 
ft. of clean, oil-free air at 3 
ibs. pressure. Never needs oiling 
W ith gun, less motor, retail $36.50 


PAINT 
TANK 778 


Holds 3 gallons 
job too big! 4 « ’ Corried of hung 


re oan - free s ° ~J bs on ladder. With 
pressure 2 10° ew ond pom 
engine. With gur tor, hose. Retail 
retail $66.00 $22.00 





= 





NEW! MOBILE TANK ie” 


, 7 


ne 


MODEL 960 MODEL 450 


with gun, w $!04 00 hp with gun, with mot 











ORDER FROM YOUR WHOLESALER 


W. R. BROWN CORPORATION 
2697 Normandy Ave., Chicago 35, Ill. 
Specialists in Portable Sprayers for Over 30 Yeors 











AND PRICE CHANGES 


Spring Months Bring Rise 
in Level of Business Activity 


WITH THE COMING of pring 
busine ive ome definite signs 
of headu up again. Sales of zuto 
mobiles have taken a turn for the 


better and in March definitel, Consumer Incomes 
were above January and February Near Record Levels 
level Meanwhile, building activ 

ity ha urprised most economist Construction Activity eebiaee 
ind builders generally are expect Holds to High Level 


ing 1954 to be one of their bette 
vears with a sizable demand {f OUTLAYS FOR new 


new homes ! y of 
While consume) i \ ! redruary ! idjustment 
means rushing to buy, store sale nal factors, the Departmen 
are good, and prospects are for an Commerce has reported. Privat ~ectnsey 
upward trend as the warm month residential building, highwa ! — 
come on truction, and most types of p1 Thi 
Production — of factories ha nonresidential building decl 
lipped to about 10 percent unde: le than seasonally 
the peak of mid-1953 with the de Private construction outla 
cline primarily in hard goods. Soft the first two months of this vea1 
goods manufacturers are main were up five percent from thos« 


f 


taining production but at a level months of a 
somewhat under a year ago . 
Farm Cash Receipts 
Employment Rises Also Steady in Early "54 


The decrease in factory produc Cotton Prices Above Weeer vanes cagn 
tion has been accompanied by a Levels of 1952 Stas Mie tem 
rise in unemployment which “4 16 billior 
reached a figure of approximately THE AVERAGE 10-spot 5a 
3,600,000 by the end of February for Middling 
But there was also a rise in em the 10 
ployment to about 60.1 million 
which in a nation of 50 million 
families amounts to about 1'4 job 
holders per family 
Probably this accounts for the 
fact that consumers, despite cau 
tious buying, are hardly shuttins 
their pocketbooks. A recent sul 
vev conducted by the Federal Re 
erve Board did show that major Decrease Reported Appliance Sales Up 
purchases planned by consume! in Consumer Credit for Westinghouse 
are a bit behind last vear. Ever 
below CONSUMER 


‘ aroant 1 by 


though business may lip SALES OF We 
1953 levels it is believed in mo 
quarters that buying still will be 
above the 1952 rate. With a fur 
ther growth in liquid saving 


with incomes holding to a 


hi 
level the consumer is in good shape 
and may well be the most impo! 
tant key to the state of business 


future months 
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- 


HODELL CHAIN 


for every farm use 














——————— Sr ) 


-— 


UTILITY 
CHAINS 


HANDY 
CHAINS 


TIE OUT 
CHAINS 


PORCH SWING 
CHAINS 


There’s a big market for quality chain on the farm. Be ready 
to supply this need from the full line of high-quality welded 
and weldless chain produced by Hodell. Have Hodell 
Animal Chains readily available on vour counter for cus- 
tomers. Display Hodell Pailettes with Proof Coil and BBB 
Coil Chain in a convenient location, too. 

You'll want full information on this line of chain, so 
write for your Hodell Catalog, today ...and be sure to ask 


your distributor for Hodel! Chain. 


= 


HALTER LOG 
CHAINS CHAINS 


=| 
Hode!l! Pailettes are al!-steel. re-usable containers 
hold 10 Ibs. of Proof Coil or BBB Coil 


Chain in four sizes. 300 0, 1000-Ib. borrels 
of Proof Coil or BBB Coil Chain also available. 


HODELL CHAIN COMPANY, Cleveland 3, Ohio 


Division of The National Screw & Mfg. Co. 





National in 5 
qe FASTENERS ~~ 3 
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HODELL CHAINS ra CHESTER HOISTS 
a 











MANUFACTURERS - WHOLESALERS 





Mono Co., he was an area sales manage! 


Egger to Represent formerly president of the 
True Temper Tackle watt Cory a subsidiary of General for the Prudential Life Insurance 


Electric, at Providence, R. L., and 1 Co 

THE FISHING TACKLE Division of now associated with the Stamford e 
True Temper Corp., Geneva, Ohio, Rolling Mill 
announce the appointment of 
Howard Egger as sales representa- 


* 


The Tommy Tucker Co. 
Represents Forsberg 


Corbitt to Represent 
Enterprise in Florida 


THE ENTERPRISE Manufacturing that its line is now being handled 
Co. of Pa Philadelphia 33, hi in North Carolina, South Carolina 


THE FORSBERG Manufact 
Co., Bridgeport, Con: announce 


appointed Edward Corbitt 
Miami, Florida as repre 
in the entire state of Florid 
the full line of Enterpris 


ware and nhouseware pi 


° 


Rolfes to Represent 
Slaymaker Lock Co. 


H. Louris RO.LFES, JR., 6414 
serve St., Cincinnati, Ohio has 


Howard Egger 


come associated with his father a 
tive to cover the states of Florida, representative fo. Slavmake! 
Georgia, Alabama, North = and Lock Co.. Fred A. Williams. ger 
South Carolina, eastern Tennessee, eral sales manager. has announced 
Virginia and West Virginia The area covered by the Rolfe 

Egger comes to the company team includes Ohio, Michigan, In 
with a good background in the diana. Western Pennsylvania. Ken 
field, having served for approxi- tuckvy and West Virginia. The 
mately 12 years as sales repre- senior Rolfes has been the Slav Virginia and Tennessee b 


Tommy Tucker 


sentative for a wholesale dis maker representative since 1947 Wememnsr Teeter Cie beeibed 
graduate W. “Tommy” Tucker, 2095 
tackle of Xavier University During son Avenue. Memphis 
ie World War II he served with the The company mar 
Army Air Corps in the Pacific saws. hack saw bk; 
Prior to joining Slaymaker Lock coping saw bla 


tributor specializing in _ fishing H. Louis Rolfes. Jr. isa 


band saws and 


Mulliken to Head kets steinimeeninat 
Gilbert & Bennett aws Model No 


available to the 

JOHN H,. MULLIKEN was elected 
president of the Gilbert & Bennett 
Manufacturing Co., Georgetown, 
Conn., at a recent meeting of the 
board of directors to succeed the ‘ 
late D. Henry Miller. Mulliken was : 3 International Gift Show 
8 a vice-president and secre | &, : Enlarges Exhibit Areas 
At the same time Raymond C ss, ee. THE SECOND U. S. Inter 
Miller was elected vice-president ) ; Gift and Fancy Goods Sl 
and secretary and Ben Billinger, i be held at the Astor Hotel 
vice-president in charge of sales : York City, August 22-27 

\. F. Warren was elected a di According to the 
rector to fill the unexpired term : ment the exhibit 
f the late Mr. Miller. Warren was H. L. Rolfes, Jr. Continued 0 


sal LC’! 
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Satone doesn’t claim—it proves 
its ability to out-perform all 
other interior finishes, latex 
included. Try it just once and 
watch it prove how it covers in 
one quick-drying coat, how 
fully scrubbable it remains. 
Satone needs no primer or 
sealer, is fadeproof and fool- 
proof, has no painty odor. 

Combined with a thoroughly 
tested merchandising plan that 
really works, Satone can prove 
quickly its ability to out- 
perform other type paints in 
sales, too. Get the full proof 
story on Satone, then test your 
free sample. 


FREE 





Color is today's big 
talking point in selling 
interior finishes. This 
smart-looking Satone 
Colorcade book shows 
your customers scores 
of rich new decorator 
colors . . . colors that 
sell on sight! 





abe e os 





enlarged to accommodate more ex 
hibitor 
more 


merchandise and 
than the 9,187 who 
from all ove: 


more 
buye! 
registered last veal 
America and nearly 50 other lands 
Foreign manufacturers and thei! 
authorized representatives and im 
porters resident in the United 
States are invited to write for 
floor plans and show data to the 
Second U. S. International Gift and 
Fancy Goods Show, 331 Madison 
Ave., New York 17, N. Y., or to the 
European office at Dudley House 
Southampton St.. London, W. C. 2 
England 


Coners Named New 
Johnston Manager 


THOMAS E. CONERS recently wa 


appointed manager of Johnston 
Lawn Mower Corp 


Brookhaven, Miss 


operations In 


Thomas E. Coners 


He was associated previously 
with RPM Manufacturing Co 
Lamar, Mo., as head of the engi 
maste! 


neering department and 


mechanic. He brings to Johnston 
many lawn 


mower design and in the research 


vears experience in 
and planning of production facil 
ties 

In his new capacity he will be 
in direct charge of the production 
of Johnston's complete line of ree! 
and rotary, power and hand mow 
ers in the company’s new, modert 
plant at Brookhaven 


30 





(Continued from page 28) 


Tenth Anniversary Celebrated 
by Dallas’ Hall Wholesale Co. 


Visiting retailers inspect merchandise 
bration held recently by Hall Who 


} } 
retail deale: 


MORE THAN 500 
and in excess of 1,000 other visitors 
were attracted to the tenth anni 
versary celebration and open house 
of the Hall Wholesale Company 
Inc., in Dallas March 14 
15 and 16 

T. W. Hall, president 
celebration § as highly 
and adds that dealers did not come 


Texas 


rates the 


successful 
to merely look 
Brisk Business 


“We booked more than $100,000 


business, he 
better had 


worth of reports 


“and would have done 
we been able to take care of all the 
merchants who visited us. On the 
first dav. Sunday, all of our sale 
force plus house people were bus\ 
throughout the day, but we 

11 or six times as many 
as we had salesmen on 
at one time 


We al duly 


many 


‘rate! 


sited u 

“Our new 
merchandise 
judged by all who saw 


mp! 
sample 


display 


displays at tenth anniversary cele- 
lesale Co., Inc., in Dallas, Texas 


‘st they had eve! seen 
these many fine compliments we 


are humbly grateful 


° 


Murray Expands Atlanta 
Production Facilities 


THE VENTILATING FAN Div 
of The Murray Co. of Texas 
has just completed an extens 
pansion and modern 
gram 

All Murray vent 
tic and window 
in the Atlanta 
Murray Co 
in this plan 
to all W a 


LU time 


. tn 
plant 1 
modern 
mar 


trv 
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“SHOW HOUSE” DESIGNERS CHOOSE LUMITE 


The Saturday bvening 


Al4 ff 
Because — as featured in the March and April issues of POS 7 


LUMITE SARAN SCREEN CLOTH 
CAN’T STAIN SIDEWALLS 
..-RUST OR CORRODE 


LUMITE 


" \ 1 is ‘s “ Py 
Sanan SCREEN QUOT | 
Contact your local jobber or write directly to u 
LUMITE DIVISION, Chicopee 47 v 
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MA CAPS ARTA oO 
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line systems, new baking ovens, 
annodizing equipment, one of the 
largest-bed automatic presses 
made, new electrically operated 
spot and extended welders—all 
providing the most exact specifica- 
tion production 


4 


Cordage Firm Names 
Lowe Sales Manager 
JAMES J. LOWE has been named 


manager of the American 
Manufacturing Co., Brooklyn, N 


sales 


James J. Lowe 
Y., cordage and rope firm. Lowe 
formerly American s 
promotion 


supervised 
advertising and sales 
activities, 

He joined the Sales Division of 
the company in 1935. In 1939, he 
took on the additional duties of 
directing sales promotion and ad 
vertising programs, During World 
War 11, Lowe served from 1942 to 
1946 as a Lieutenant in the Navy 


. 


Harry K. Zust Dies 
in West Palm Beach 


HARRY K., ZustT, long-time south- 
ern sales representative for Camil- 
lus Cutlery Co., died April 4 at 
his home in West Palm Beach, 
Florida. He was in his 87th veal 

Prior to his retirement on 
January 1, 1948, Colonel Zust, as 
he was affectionately known 
throughout the hardware trade, 
was associated with Camillus for 


32 


(Continued from page 30) 


Gosserin has been with Phoenix 
Manufacturing Co. since his gradu 
ation from Yale University. He and 
Joliet 


manufactures 


his family reside in 
The company 
horseshoe flanges forgings and 


molded rubbe! pre aut 


° 


Bergmyer Joins Gilbert 
& Bennett Sales Staff 

FRANK W. BERGMYER has 
the sale ff of the Gilbert & 
Bennett 


JOIN d 


1 1 rl 
Vianutactul 


H. K. Zust 


more than 62 vears 

Col. Zust was hired in 1885 as a 
pickup boy by Adolph 
founder of the company. As 


Kastor 


business expanded he was placed 
in charge of customs paper work 
and joined the sales department in 
1906. Later, 
South, Col. Zust covered the area 
from New York to El Paso, Texas 

A member of the Old Guard, 
outhern hardware salesmen’s o1 


travelling in the 


ganization, Col. Zust was for many 
vears a familiar 
aler-manufacture! 


figure at whole- 


conventions 


e 


Gosselin Is Appointed 
Phoenix Vice-President 


THE PHOENIX Manufacturing Co 
of Joliet, Illinois, announces the 
appointment of John W 
as vice-president 


Gosselin 


A. H. Deveney Dies; 
Manufacturers’ Agent 


Art” Deveney, long- 
representative 
Atlanta, 

Georgia suddenly 
March 18 wi 3 at the 
of his death is firm, the A. H 


Deveney Ci lad I 1 as soutl 


ARTHUR H 


Ime ! 


with 


time 


e| 
4 


John W. Gosselin 
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You can put your confidence 


QUALITY TWINES AND CORDAGES 


—% .% ‘' a 
~. > ee ~*~ ee he x =. -- 
Kg WAY ‘5 x 


—— . ~  \ \ » 4 
‘ ® 
ay Presenting 


“—— 
‘ote f 
5 
ae 
em 
wet 
ot 


ART 592 


Packed in individual cellophane 
window box, 12 to display 





carton—Price, $3.00 per dozen 


DISPLAY 


CELLOPHANE CARTON 


WINDOW 


als 


ORDERS OF $50.00 OR MORE, FREIGHT 
PREPAID. Orders of less than $20.00 f.o.b. Mill 
Lawndale, N. C., Los Angeles, California, or Mar 
etta, Minnesota. Orders of $20.00 to $50.00 
freight allowed to $1.00 per cwt. Freight prepaid 
does not include extra charges inc C t 


carriers regular zone c 


ESTABLISHED IN 18673 
Angeles 4 





SEINE TWIN 

SEINE CORK 

TROT LINES 

STAGING 

VENETIAN BLIN 

SASH CORDS 

CLOTHES LINES 
MASON LINES 
BUTCHER'S TWINES 
FISHING LINES 

NYLON CASTING LINES 
STARTER ROPE 

JUMP ROPE 

MOP HEADS 
WRAPPING TWINES 
KITCHEN LINES 
EXPRESS TWINES 
CHALK LINES 

KITE CORDS 

PARCEL POST TWINES 
POLISHED INDIA TWINES 
PLASTIC CLOTHES LINES 


JUTE TWINE 


. ¥ . 


¥ 


~\ ¥ 
i 4 


All-Nylon—the magic word in rope. Each MIKE starter 
rope is made of twisted DuPont Nylon, 42” long, 


complete with red enameled wooden handle 


When you display the WITS) ine - 


it Sells! 


Cleveland Mills Company LAWNDALE, NORTH CAROLINA 
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Display the ‘sign 
of the profit line 


EVEL | 


The colorful metal sign on every roll of Dixisreen Fence 
is a sure-fire profit producer, because it sells two ways 
for you. 

Displayed in your store, the sign calls attention to well- 
made, well-advertised Dixistee. Fence. 

When the fence is erected, the sign becomes a part of 
the installation—a permanent advertisement of the fence 
you sell. 

Make your store headquarters for Dixisteen Fence, 
Barbed Wire and Staples—the profit line. See your whole- 


saler or write us today. 





SELL DIXISTEEL BARBED WIRE 
AND STAPLES, TOO! 


DixnisteeL Barbed Wire and 
Staples are perfect companions 
to Dinxisrren Fence. Every 
time you make a fence sale, 
suggest that it be topped with 
Dixnisreet Barbed Wire, stapled 


Ses) with DixisTEeL staples. 


O7 
Atlantic Steel Company 


ATLANTA, GEORGIA 
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Norris O'Bannon, owner of the 

business, left, helps customer 

select paint for a home-redecora- 

tion job. Special appeal to the 

home-owner has helped company 

build substantial increase in sales 
of paint, allied items 


Campaign to attract 
home-owners builds 


$40,000 Paint Sales— 
tue On @ $4,500 Inventory 
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A specialist in interior decoration, Mrs. Lou O'Bannon, right, uses color 
books and other guides in suggesting decorating ideas to paint customer . 
’ Freezer Supplies Are 


Their “Hottest” Lire 


furnishing and decoration § give than with mine WHETHER YOU DO 
tance Mrs. O'Bannon keeps posted on 


home decoration and development 


home-owners the kind of ass! home 
they are looking fo! 
The first essential in helping a in paint by studying the 
and literature 
She often a 


customer determine what he magazines 
wants in redoing a room or house by supphet 
is to ask plenty of question aid tome! the refinish 


M1 O'Bannon who queries the furnishins After dete: 
finish of, perh 


customer as to the type of home rs 
she is able to offer inst: 


period style, and furnishings a 
well as lighting and colors in us¢ removing the finis! 
or under consideration 

‘We draw the customer out 
that her selection will be some 
thing she wants, not what we 
think she should have. We learn 
what she has had and _ what 
change she wants to make. We 
try to visualize the room a he 
describes it, and its relation to 
other rooms in the house, or as part 
of the entire setting. Then we sit 
down together at our color and 
stvle guides and discuss possibili 
ties adaptable to her particular 
situation 

“Our customers may take hon 
the color and style guides to 
better their effectivenes 
rooms they plan redoing 

“If a customer feels 
needs a little more 
rie to go to her 

ut. But ever 
selection 
tome! 


piel 
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Planned Merchandising -- 


rings the cash register 


Well-planned advertising closely 
tied in with displays and backed 
by intelligent salesmanship leads 
to added sales for Florida store 


By Bob Prichard 


DLANNED MERCHANDISING is 

than an overworked tern 
the West Coast Hardware Ci 
Clearwater, Florida. In fact 
closely followed procedure that f 
vears has meant the difference b 
tween winning those extra pr 

or losing them to othe: 
selling hardware product 

W. F. Rehbaum, III 


general manage! t the 
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W. F. Rehboum Ill (standing, 
above) assembles advertising 
data with heip of all his employ- 
ees. Left, he is shown discussing 
with a salesiady the best method 
of displaying garden supplies so 
as to tie in effectively with ad- 
vertising currently being planned 





material a colorful 
Popular item are 
and foremost and 
relegated to the 
out altogethe: 

‘We do not 
chandisi 
baun 
custome 
have me ] 
advertisi the mi 
for products. If tl 


ucct fui, 1 dovetail 


lonary 

advertising 
Into our re 

pional j ins 
et f } nt 

advertised will not be 


and pron otiona 
chances are tl 
product 

best eller 


to every rule 


There are exceptior 
howevel 

Radio spot announcements ther 
are written with an easy, flowins 
fluency that everybody can unde! 
‘The big build-up for 
through newspaper ad 
vertising and mail-out Rehbaum 
‘but radio spot an 


have a definite and 


tand 
sale come 
pointed out, 
nouncement 
very important place. They are the 
sauce on the pudding—so to 

and are etfective 
beamed at a time to catch husband 
and wife at home together. To 
gether they items adver 
tised that interest them.” 

No advertising build-up is worth 
its salt unless the products adver! 


peak 


most when 


discuss 


tised catch the customers’ eye as 
soon as they 
Rehbaum has found 
display, and selling are the three 
links in the hardware store chain 
Each must be 
each must be joined. If one of these 
links is weak and disjointed, the 
interest of the 


approach the store 


“Advertising 


separate and yet 


customer wave! 


’ 
‘ . we LS 
N Ber a be 


f 


Salesman at right trys to ‘sell’ Rehbaum a new power mower. A 


*‘mock"’ 


sales session is conducted with all employees each Wednesday morning 


and often disappear 
advertis 
window 


we place oul 
n our display 
our advertising is activated 
Rehbaum does not claim t 
such explo) 


past master ol 


He, in fact, realizes there the employee 


be done and he is planning ; ! he gets another 

realistically in that direction r in the di In 

) x 10 display islands are arranged tinues to try sell n 

wide passage convinced I hould buy 
“This method can 

' f 


and intends to get new islands tha i if not handled 
Such islands 


ideally to provide 


ways for prospects, but he want 
ative fashion,’ 


“The en 


method 


provide motion 


twist or elevate and depress 


lv, drawing 


to the item 





ntend 


thot 
ina 


7 Moreover, he 
om 


to evolve a pla! 
will permit flexibil 
display n 


YNEMONSTRATI 


+ ‘ 


Store finds household 

screw a real sales bo- 

nanza. Volume sales are 
made in Spring 
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Southern dealers report 


Southern Hardware 
TRADE SURVEY 


Increase in Credit Sales 


1c 
SOUTHERN HARDWAR 
of dealer 
1d ) thwe tern 
Previou irveys, condu 
1947, have revealed a 
n credit sale and th 
port discloses a continuatior 
trend. For the average 
lealer, credit sales now accou! 
47 percent of annual volume 
compared with 44 percent 
4] ] al 
in 1948. This late ir 
total credit | 
mately, to pre 


The 


* 


i . 
1 f A 
. | f 
(Z D> a 
‘7 ’ vo 
5 
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Credit selling continues to be 
an effective merchandising aid 
for southern hardware retail- 
ers, credit sales now account- 
ing for an average 47 percent 
of annual volunie. It's good busi- 
ness, too, for credit losses aver- 
age less than one percent of an- 
nual sales for most dealers 





For the average southern dealer 
credit business is now bock, ap- 
proximately, to pre-war levels 
However, credit losses are negli- 
gible and a majority of dealers 
have not found it necessary to 
offer inducements for cash sales 








From a one-time small department, they builta... 


ive-Figure Volume on 


By Richard Lane 


eW/ E HAVE built a little sport- 
ing goods department into a 
virjual sportiig goods store.” 

That’s a prominent Memphis 
Tenn., hardware man. talking 
and with some pride, too 

It's pride that stems from suc 
cess. What the nearly half-century- 
old DeSoto Hardware Co. has done 
in the last four years with sporting 
goods would amaze most hardware 
men elsewhere. Yet what DeSoto 
has dene can be done whereve! 
hardware men have the determina 
tion and desire to create a new de- 
partment, compete with estab 
lished sporting goods stores and 
get their share of the many dollars 
going for leisure, recreation and 
sports 

And why not? 


With the shortest work week 


Liha 
we . 
~ 
ts 


a 


Ty. 


Above, Salesman Dowdle 
examines a duck call he 
perfected for marketing. 
Right, a permanent train 
display which occupies 
corner of department 


VA, 


of 
em 


On the pine-panelied walls of the department are mounted 15 kinds of 
ducks bagged by employees. They add atmosphere, are not for sale 


and the highest income in history Despite the compet 
the American worker 1 ‘ndit by, large sporting 

more time and more mo! DeSoto Hardware 
sports and hobbies. Sales of hu town 


vears has built 


hardware 


ing and fishing equipmer 
ticular, are at record levels 
been a gamble ry five figures. And 


ment’s dollar v 
may have 
vears ago 1s now a sure-TIire 


provided the hardware deale1 
willing to push sporting good 

energetically as he does build 
¢ 


hardware, garden tools, paint ar 


other money-makers 





Sporting Goods 


sports and hobbies than ever before. 
ey on 


This dealer has made a strong, 


‘s dollar 
successful bid for the sportsman s 


f 
rro them If 
| le methods. Borrow 

fu sa S I 

you wish 


“A fine stock 
progran 


play ro 


i consistent advert 
an attractive dl 
friendly, courteo 

enabled ou 


ment to el 


tising 


service 


i fishing 
for hunting or i 
caaaie allies we te gr ine 
ao of a cae —_ 
ing. Store also r 
noo line of outboard motors 
se 


j vervbody Loves a Bareain 
HERE THEY ARE For Bit 
Ol PDOORS SPORTS\ \\ 
Shoe Skates—Reg, 18.00 Now 5 13.50 
Over-Shoe-Boots. Reg. 14.60 Now 10.95 
Ankle-Fit Boots, Were 14.25 Now 10.75 
Golf Balls. Reg. 1.00 Now Bile 
14 Aluminum Boat, Reg. $297 Now 220.00 
12’ Aluminum Boat, Reg. $235 Now 175.00 
14° Aluminum Fishing Boat Reg. 
5210.25 Now 
12’ Aluminum Boat, Reg. $269 Now 
1212’ Magnesium Boat, Reg. 5254.25 Now 
I—6 H. P. Wizard—Useq 
—1"2 Firestone — Used 
I~}! Wizard—Useq 
1—5 Ht. P. Johnson—Used 30.00 
I—~5 HP. Royal—17” Jimmie B-Boat both $100 


150.85 
195.15 
198.75 
85.50 
44.50 
34.50 


4 e t an thing 
SAVE you R ACHING t 


Pr 


Mm the Truss “eer Then s Th 
;  Park.Rite TA iw o~ R, th Niare 
VISIT OUR COMPLET 'OY DEPART ML vl 

FEATURING Liongy TRAINS 

Pr nil 

wreath Serend s reer 


2s 





are Co. 


Hardware—<« orting Coods a ! 
r “ 


me 








a ore By Warner Ogden 
= 


Open, slanting display containing 

144 bins has increased plumbing 

supplies sales greatly. Each bin is 

marked with size and price of 
the various fittings 


Store-made display bins are... 


Solving a Storage Problem 


— MADE bins, affording both 
- torage and display for plate 
glas and plumbing ipplie nave 
tripled sale in those departmen 
for the Jackson Hardware & Ap 

in Oak Ridge, Tenne 


? 


oe 
Vari-sized slots in ar oper 
net provide a handy and ea 
ce ible ‘home”’ lol plate 
product each slot marked with 
the size and price of glass it con 
tains. There is a shelf adjacent 
with a three-foot ruler for measu! 
ing and a perpendicular glass cut 
‘for sizing 
Before Charles R. Jackson, store 
manager, whose father president 
of the company, set up the new 
ystem sales personnel hied 
away from glass sales, for general- , 
lv it was hard to find a particular a Sia for giess. ehove. ts 
: . é responsible for tripling 
ize called for, and it was 1 > . ‘ ’ glass volume, according 
to Owner C. R. Jackson 


Accessory merchandise 

such as putty, glazing 

points, sandpaper and 

similar merchandise is 

located near glass stor- 
age bin 





Store's new glass cutter erga 

increases safety in han- We | 

diing glass. Each slot in glass he nti 

bin is marked according made these innovations, Ni 
to size, thickness and 


. is no waste, and breakage 
price ; a 


iess Irequent 


(Continued o7 
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The official family of the Southern Wholesale Hardware Association* 


New Orleans Convention 


attendance hits new high record 
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Dr. W. R. Courtenay 


save Indo-China from communism 
thi 
ome 


engage 


Wal 


meant active 
form in that 
He that Eisenhower 
would be a candidate in 1956 and 
that he would win by a landslide 
Wednesday 
sion featured an address on “What 
Is a Depression?” by Arthur A 
Smith, vice-president and econom- 
ist, First National Bank in Dallas, 
Dallas, Texas. Many are 
misinterpreting economic 
tion 
worst 


even if 
ment in 
predic ted 


mornings joint se 


people 
condi- 
the 

By 
the 


perou and 


salesmen often being 

offenders, he 
tandard, he emphasized 
till pro 


no depre 


said 


any 
country 1 
there will be 
as in the °30’s 
‘The greatne of this co 
attributable to period 
through. C 


ion suc! 


l not 

as we have bee! 

tition did it" 
The eventh 


the SWHA, tl 


i or 


«i 
le r 
talk ol 
The 
SWHA 
t tall 
lem rood 
ating on i y' ost ba 
then rts fi 
and committees 
Adopting una 
ommendations 
committee 
elected as president R 


S. D. May 


assoc! 


will serve as 


44 


pecome 


committee repiacli 


ident Fred Barks 
take his 


ory 


board 


om 


Excerpts from the Address 


of Dr. W. R. Courtenay 


the We 


members of 


LET US FACE fact 
broken 


communitle 


people 
ken and 


too 


members 


William B. Huie 


bro 
nations 


of a broken human- 


11Vé 
McCarthy 
ree backed 
do and si 


+ 


anda 


gooders [ 


are using him 


to widen the 
within the 
tion. But 


any vigorous 


gap 
life of I 
then, they 


leader Woo 


would s¢ 


those who seek to de 


fy 


uncovel 
our economy anda reedon 


; 


want to 


The 


erode 
subversl 
cated, disclosed 
decitizenized and 
better, vet, shipped 
Union where they 
t hand the end 


’ 


lan eroslol 


I am fully 
McCarthy 


toda 
t 


atol 
sut 


Dif 


Dr. Arthur Smith 
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William B. Huie Talks 
on Washington Scene 


DHE 


J. J. Callahan a Re ger age K. P. Fallon 


Crowd gathers for Convention Reception 
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W. C. Johnson 


though by 
into the wi 


peace in our time 
ing the nation 
Indo-China, it 
feat in the 


One aim of the administration ts 


will be risking de 


next election 
expenditures, po 
about $32,000,000 


to reduce arm 


ibly down to 
The slack in employment caused by 
this must be taken up by busine 

Mr. Huie looks for President Eisen 
hower to run again and to be 
elected He 
the 


Re publican 


pointed to one ful 
thing which th 


are doing the tral 


“unusual 


ucce or for Ei 
Vice-Pres Nixon, he 
tually is the assistant pre 


trained t 


ing ol a enhowe! 


ident said, ac 
ident and 


l being take over th 
top job 


o 


Excerpts from the Address 
of Dr. Arthur A. Smith 


ECONOMIC CONDITIONS curre! 
have been misinterpreted by man) 
Sale 


aid men 


t offende 


peaket 


people the 
are frequently the wor! 
for many of them are encounte! 

the first time 


described often a 


sales resistance for 
A depression 1 
phase of a_ busine 


the bottom 


cycle, but no satisfactory formula 
for predicting the cycles has eve 

been discovered 

race 


People today have lo: 


for any reduction in business from 
the previous high level is disturb 
to them. Yet, by standard 
our country is still 
Though we are going over a rough 
the transition from wi 


OUI 


ing any 


pl ospel ou 


spot in 
to peace, economy is in good 
shape 

A depression is recognizable by 
high low wage 
low profit, tight credit, low 
and low production. In_ politics 
radicalism reigns 

The maladjustments in business 


unemployment, 


sales 


which cause depressions hav 


46 


Speakers Discuss Specialty Lines 
In SWHA's Seventh Special Session 


DHE 


SWHA or 


ECIAI 
Mor aay 
ttracted a lar 


ovel the 


h explained 


hich fe 


a limited 


geood 


l orting 
expanded t 
Ine handled 


OlCsAalCl 


Callahan Speaks 


R. H. Baker 


1 
tO InMnciu¢ 


} 


’ 
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Joe Pitts 


vu OOO 


Merk Lyons, Jr 


——_ 
Members of the Old Guard hold their annual dinner 
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T. J. Kenny 


manufacturers to larger scale op 
erations both in manufacturing and 
selling make it 
sential that their wholesale di 
tribution be increasingly effective 
and efficient 

Mr. Johnson expressed the con 
viction that wholesalers can do the 
job if they will concentrate on 
few enough lines to do a big job 


increasingly es- 


for a reasonable number of manu 
facturers rather than attempting 
to do a mediocre job for a great 
many 


Good Results 


A number of hardware distrib- 
utor have done an excellent and 
profitable job in apphances ol 'V 
xr both, the speaker said 

We have observed that the key 
to ucce lie in the installation 
eparate division with a 

force, including 


This fixe 


the long 


W. H. Terstegge 


Southern Wholesalers Meet in 
Separate Business Sessions 


UU 
SLUUUUU in 


ident asn pre ide 


both meetings and excerpt apital m vested and the 
n president addre whic arrvin f< a veal 
opened the Tuesday morning pro- umount 2.000. When 
tr 


rie© 


turnove! 


gram are given on another pag¢ is 1 
The Tuesday program featured to two times, $50,000 
discussion of inventory released for other ust 
the panel, of speakers in- ings of $6,000 in carry 
cluding Robert H Saker, Fone is effected 
sros. Hardware Co., Little Rock “Each 
Ark.; Joe W. Pitts, Brown-Robert turnover releases more 
Hardware & Supply Co., Alexand- reduces carrying costs. With a six- 
and Mark Lyons, Jr., Mc- time turnover, capital investment 
would be reduced to $16,667.00 and 


a panel 
control 


successlve 


ria, La.; 
Gowin-Lyons Hardware & Supply 
Co.. Mobile. Ala 

The final discussion on the pro- 
gram was given by T. J. Kenny Continuing the dis« 
S. B. Hubbard Co Jacksonville Pitts, in his talk stated t 
Fla tory control “is the 

In his talk, Mr. Baker 


a well-designed stock 


the carrying costs reduced to $2 
000.” 


aid that cess of our busine 


control system 
the supply of an dex) Mi: 
item on hand, items which hav orde 
reached the 


items on order, tin 


hould indicate 
re-ordering 


ot easonal item 


ems ovel 


Joseph Orgill, Jr. 
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to look 
money save 
if we were 
per dollar investe 
partments as 
tory contu 
be very happy 
The speaker then ex} 
stock control cards are filed by cat- 
‘r, cards for the 
‘ms handled by the 


ylained that 


pany filling 12 
tempt is made t 
on these card 

n addition to 
sales transaction . 
ceived, etc individual cards 
in red the monthly total of cance 
lations resulting from 
the item. The syste 
the orderly filling 

Generally, Mr. Pi 
sucn a stock contro] 
management to “Kee 
the 
buvers t 


curacy 


R. D. Worren 
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year can be compa! 
ilar period in a pa 
knowledge that « 


tains the same n 


pense ean be compared Iikewis Annual Meeting of the 
Southern Association 


All pa 


Ol 
Mond 
n 
are paia 
aid 
The speaker pointed out that 
just as easy in computing tax 
ind depreciation to divide the 
nual amount by 13 a 
lollowing this discu 
Orgill Jy Orgill 
Memphi Tenn., de 
tail the 600,000 are foot. one 
tory warehouse recently complet 
ed by the company. His talk was il- 
lustrated with lantern slide view growtl 
(A picture story on this new ware role it 
house appeared in the April issue the prole ion of hardware 
of SOUTHERN HARDWARE.) aling in the South and thr 
A panel discussion on “Selling in the nation 
a Buyers’ Market” closed this ses- The session's first speaker, Joht l il 
R D W. Sheffield, Sheffield Hardware $40,000 a 


\ 


d 


ion, Panel members were 

Warren, Stratton-Warren Hard- Co., Americus, Ga., discussed “Eco ers, it wil 

ware Co., Memphis, Tenn.; O. H nomical Invoicing for Smalle: ‘ recor 

Mann, Higginbotham - Pearlstone Companies.” Mr. Sheffield des- Delivery 

Hardware Co., Dallas, Texas: and cribed the results of a survey he ising their own 

J > Erwin, Allison-Erwin Co made of all but the larger membe! : 1.9 for th 

Charlotte. N. C of the association. The larger per- mon carrier. “Since 
R. D. Warren expressed the centage he found, are not using any require 100 to 150 

of adver- type of stock control. At the same fol ‘ight allowan 


opinion that no amount 
time the survey disclosed that 80 deliver many types of 


tising or promotion would make it 
possible to eliminate salesmen, The are using individually 
salesman, he said, must go in and voices 

get the order. A salesman must In describing the three systen res 
plan his work ahead, must be hon- of invoicing his company used 

est with customers, and must be the last 18 months, Mr. Sheffiel 

willing to work more than 40 emphasized that one system ca Speaking on the Har 
hours a week, Since it is impossible have everything and that the Returned Goods,” R 

for the salesman to “sell” every dividual house should decide whic! Ogilvie Hardware 


typed in- chandise, these requirements 


ibly account for the lowe 


Returned Goods 


item in his catalog he must “‘sell’ system best uts its need (1) La., explaine: 
himself and his house individually typed invoice (2) the 
Continuing the discussion O. H Ditto Direct Proce 
Mann pointed out that selling in a photo pl 
buyel market is no new game ‘I 
To compete successfully in such a 
market, he said, the wholesale 
must have a broader line of mer- 
chandise, must have it at the right 
price and must be able to give real 
service. Salesmen must be taught 
to sell what is in the catalog and 
not to cut prices. One price for all 
essential, he said 
The final speaker, J. C. Erwin 
stressed the need of greater selling 
effort, explaining that his company 
Is using sales meetings as a prin- 
ciple means of training salesmen 
He stated that better demonstrat- 
ing of products is needed, parti 
larly by factory representative 
sent to company sales meetings for 
this purpose. There are no short 


cuts in selling, he said 
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John W. Sheffield Old Guard Elects A. L. Humphries 
Scruggs President 


* 


Excerpts from Address 
of Charles E. Nash 


Officers Wo M 


R. J. Ogilvie 
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Kneeling before their prizes 
are some of the grand prize 
winners in the summer-long 
contest. All rewards were 
contributed by manufactur- 
ers und suppliers. The con- 
test sponsors ure standing 
at rear 


Store-sponsored fishing contest 


Triples Their Tackle Sales 


‘EP RIPLED TACKLE sales resulted for 


Henley’s Hardware of Green- 
ville, Texas, during a fishing con- 
test that ran from April 1 to Sep- 
tember 30 last year, with weekly 
and grand prizes. 


It was a strictly local contest, the 


rules specifying that all catches 
entered must come from only the 
waters of Hunt County; and it was 
promoted through a local radio sta- 
tion, with winners appearing on 
the program to relate how and 
where they made their catches 


By Baron Creager 


This program came on weekly 
for 30 minutes and the master of 
ceremonies was H. W. Henley 
Hardware, with 
substituting on 


owner of Henlev’s 
Weldon 


occasion. Cost of the radio program 


his son 


represented one of the principal 
expenses of co ducting the contest 
and the Henley share was $12 a 


mont} This was possible becaust 


there were two othe: 
grocer and a service station owner 

Several hundred dollars worth 
of prizes. including capital grand 
prizes awarded at conclusion of the 


sponsors, a 


contest, were donated by manufac- 
and wholesalers These 
prize donations were obtained by 
Henley without much difficulty 
for he simply wrote the 


turers 


various 
factories and suppliers each a let- 
ter, explaining the contest, and 
asking for a prize 
Cost of making up the cash priz- 
es amounting to $10 
shared by the three sponso1 The 
weekly prize was $5 each to the 


week was 


two fishermen who registered the 
biggest bass and the biggest crap- 
pie 

Principal grand prizes’ were 
awarded to those who, throughout 
the contest. landed the biggest bas 
tine 


fest Crapple T caught 


Continued on 70) 


A weekly radio program did an 

excellent job of promoting the 

contest in Hunt County. Store- 

owner H. W. Henley, right, inter- 

viewed the weekly winners on 
their “catch” 
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TWENTY MILLION MORE 
MOUTHS TO FEED 


means more business for 


DAVIS PAINT DEALERS, TOO! 





VERSATILE QUALITY IN A SALES-GETTER 





1) 


DO IT WITH DAVIS’ COMPLETE LINE OF PROFIT BUILDERS 


MAIL THIS COUPON TODAY! 
THE H. B. DAVIS CO., 1701 Bush & Severn Sts., Baltimore 30. Md 
. and Savannah, Ga 
Tell me more about how the complete DAVIS line can help me 


Tell me more about DAVIS Auto Truck & Tractor 











Company 
Address 





= or 

. 10 

“otruck & TRACE Ree 
lOHN DEER 
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The Bolt Bar New Orleans agen 


(Contu ed tre nade 
operated merely Ol! I 
Lamson a elling trom ava labili 
@- --x chandise during the 
iod 
During 


velo; 
however! 
pened ] do 
Was ever a 
the whole 
when the: 
hort line 


Unfortunat 


vestment In al 
ome move to t 
wnen he discove 
dollars tied up in me! 
fortunately 


rience 





com} lete 





price are cone 


that are being off 


perienced hou 
ant to mentior 
O-operat Ve 
re seen to t 
even old time 
“THERE GOES THE ONE | WANT!” 
ad. 








Catch as catch can bolt and nut selling methods have no 
place in the modern hardware store. You can make your 
bole and nut business even more profitable when you let 
the “Self-Service” Lamson Bolt Bar save you time and 
steps to the back room. 


The Bolt Bar comes complete with 106 of the fastest-selling 
sizes of bolts, nuts, washers, etc. Experience proves that 
the Bolt Bar stock turns over an average of 6 times a year. 





The extra profits and time-saving convenience of the 
Lamson Bolt Bar should be a “must” for every hardware 
store. Ask your distributor salesman for the facts on 

the Lamson Bolt Bar or write to us direct. 


7he LAMSON & SESSIONS @. 


1971 West 85th Street Cleveland 2, Ohio 








Plants of Cleveland and Kent, Ohio + Birmingham + Chicogo 
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GASH hs Ad ON THE BIG “‘do it yourself”’ MARKET 


— LT MOW 
Use these Two Colorful, Eye-catching, 
Salesmaker Display Boards for 


KIINNE Vv <Forgeh lron havimare 


Sh 


Aa MKINAEY 


KIT NO, 54 


This board sells McKinney Forged Iron Cabinet 
Hardware for kitchens, dens, game rooms and 
other cabinet building or room modernizing. 


IT DISPLAYS H&L, H and Butterfly Hinges; 
Plate and H Latches; Pulls; Knobs; Strap Hinges; 
and Semi-concealed Hinges. 


YOU PAY ONLY *43= 


—just the cost of the salable hardware. 


YOU GET: 


@ A Beautiful Display Board 

@ 1, dozen each of 23 items displayed 

@ Catalog showing a large selection of the com- 
plete McKinney Forged Iron Line 

@ On request—a generous supply of literature and 
folders to help you sell 


YOU SELL the hardware for YO5H 


—at a great big §674% profit. 





Both display boards are 22's" high x 18/2" wide —in attractive decorator colors — 
removable frames. Samples shown in three distinctive finishes—dull black, Swedish 
(relieved) iron, and Olde Copper. Boards are exact size for use in NRHA Cabinets. 


These effective displays belong in your showroom. Your 


customers will prefer McKinney Quality Forged Iron Hard- Vi Cc KI N N iz y 
i 1 4 4 


ware because it is the original line—the leader in its field— 


backed by 30 years of national advertising—the only complete 
line on the market—authentic designs—matching hardware Quality Hinges Since 1865 


for any installation. McKINNEY MANUFACTURING COMPANY 


1716 Liverpee! Street, Pittsburgh 33, Pa. 


Don’t miss this profit opportunity. Immediate 
delivery — Get in touch with your Jobber today! 





5 BIG 


Er 


POWER TOOLS 


¥ 


ere 


YOU GET ALL 
22 
ITEMS SHOWN HERE 


a—1 1440-3 Wall Shop 

b—2 320-16 Wall Shop 

¢—1 1950-30 Wall Shop 

d—2 1950-G %” Electric Drill 
e—1 411 4%” Electric Saw 
f—1 CST-2 Saw Case & Table 
g—! 510 %” Electric Drill 
h—2 625L 6%” Electric Saw 
i—1 37-18 Saw Case 


j—1 1540-K-1 Sander- 
Polisher Kit 


k—3 ZP-1 Saw Attachment 


1—2 AP-15 Accessory Wall 
Shop 


m—2 77-H 4” Electric Drill 


a—l1 Illuminated Display 
Fixture 


e—1 Illuminated Sign 


PLUS 
p—22 “Power Tool Guides” 


You sell for...9416.20 
You buy for.. 9299.95 
You make .... 9116.25 


Sturdily constructed to last. Beautifully 
colored to catch the eye. Shelf strips pro- 
vided for price marking. Each fixture gives 
you a power tool department in minimum 


These professional selling fixtures 
boost tool sales...cut sales costs! 


Here’s the latest in self-selection tool 
selling! Ends confused tool display. No 
jumble. No hidden merchandise. All of 
these outstanding selling fixtures speed 
sales. So they cut selling costs. 


space. 

And each special offer assortment is the 
biggest dollar-value in the portable power 
tool business today! Send in the coupon 
for full details. 


SOUTHERN HARDWARE for MAY 





1954 


SPECIAL OFFERS 


OFFER 
— 


YOU GET ALL 15 ITEMS 
SHOWN HERE 


lb Wa 


Teo -~8e Gaa oe 


ao Wan o 


sted Sign 

PLUS 

> T . 
vw f 0} 


Yous ..5264.45 
You buy for... $199.74 


You make 64.71 





P 


\PaT 

, 

PORTABLE FLECTRIC TOOLS Im <- — 
fl 


~ 


: YOU GET ALL 
CONTACT YOUR NEAREST PET REPRESENTATIVE f-—-4¢4 8 


West Virginia, Kentucky (except Louisville), Tenoessee Virginia, North Carolina, South Carolina 
Phil Vest lee Hewitt 
5 Arcade Building, Johnson City, Tenn 303 Mohaley Street, Salisbury, N. C 


8 ITEMS SHOWN HERE 
1950.30 | : ” 7 You sell for...9138, 75 
Pi fee Aneta weep il.... $99 95 


You make 


Georgia, Mississippi, Alabama Texas, Oklaboma, Arkansas, Louisiana 
Lovis Reynolds Ralph E. Russell 
254 East Paces Ferry Rood, N. E., Atlanta, Go 4319 Belmont, Dalles 4, Texas 


To -—~_8%® Gea os 
- » 
io 











PORTABLE ELECTRIC TOOLS, INC., 320 W. 83rd St., Dept. SH-54, Chicago 20, Il! 
in Conada: Portable Electric Tools, Ltd., 452 Birchmount Rd., Toronto 13, Ont 


" tail 
full deta 


n your 
wer T | Offers 


POWER TOOLS 
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Fan 27 Bin ¥. 


MYERS SUBMERSIBLE 
WATER SYSTEMS HAVE | 


" FOUR 


/ BIG ADVANTAGES 


PURE 


1. Easier to install 


A Myers Submersible pump requires only one ing ove! 
pipe in the well, so you make fewer plumbing allocation dav 
connections. Special wire connectors devel- to do 

oped by Myers help save time, too, by joining It is my 
tough 4-wire electrical cable to motor leads try is pulling 


with no tape or vulcanizing. boot straps, and 


2. More dependable 


You can count on plenty of water with “plus- 


chandisins 





etlectiy 








pressure” even in cases of extreme peak load 
or high volume demands. A submersible is 


the most efficient means of pumping water 





Freezer Supplies Are 


known today, and a Myers Submersible pumps 


more per horsepower than any other known Their “Hottest” Line 


submersible. 


3. Require less service mm 


You won't have to worry about service 
calls after installing a Myers Submersible. 
For more than three years, these units 
have been field-tested under varying and 
difficult conditions throughout the |! among custom 
United States. Naturally, the submersible | | <4 ya freezers elsewh 
is backed by the famous Myers warranty. store for then 
In the space 
4 ° \ simpli lisplay f 
4 Growing sales potential : two feet wide a 
ad " 
More people are building homes, small 


plants, schools and stores beyond the GETIN TOUCH WITH YOUR 
city water mains, and they all want the MYERS DISTRIBUTOR 


advantages city water service offers. A 
: He will show you the Myers 


Myers Submersible will provide - 
Mye provide the re Submersible and explain a// its 
quired capacity and “plus-pressure” with features. Doing business with 


quiet trouble-free service for years. him is good business. 


May is National Water System Month 


MYERS 29270 
SYSTEMS 


THE F. E. MYERS & BRO. CO. 
Ashland, Ohio 
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PERFECT CONTACT 


TO ASSURE LASTING GRIP 


INN : 


| 


AN 


USE REPUBLIC BOLTS AND NUTS 


@ With threads accurately machined to minimum 
tolerances, Republic Bolts and Nuts run on smoothly, 
are snug fitting—yet easy to take apart. They are 
uniform in size—tough and strong to withstand shock 


and vibration. 


Pictured here are just 2 of over 20,000 regular items 
manufactured and stocked by Republic. Highest quality 
steel plus rigid production controls assure you maxi 
mum service and dependability. You can count on 


Republic fasteners to hold tight, satisfy all requirements 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division « Cleveland 13, Ohio 
Plants at Cleveland, Ohio and Gadsden, Alaba 
GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Department: Chrysler B g. New York N. Y. 


HEPUBILIS 
ZOO'S AID HUTS “J 





\wetie 
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pa bs oO! 
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ell Treeze! 


other aisle 
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point 
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fro? 
The 
women ¢ 
dle a lot « 
enamel 

Ot cou! 
home freeze f 
go with them, but 
dro} inh 
play 


irom 
the d 


and are 


t that hel; 
Randolpt 
nt tio! 


an aisl 


Planned Merchandising 
Rings the Cash Register 


(Contin 


custome! 








~~ 


Ae Yournelf 


Is Easier 
with an 


IGLOO 


WORLD’S BEST 


PORTABLE WATER COOLER 


Here's a helper that belongs on every 
farm—a sturdy IGLOO Water Cooler that 
makes fresh, clear water always available 
All galvanized steel construction, double- 
lock seams, fully enclosed lid, recessed 
spigot. Igloo's a money-saver, too—it keeps 
water cool longer and saves on ice. Five 
sizes. Igloo Economy Water Cans (without 
spigot) in 2, 3, 5 and 10 gallon sizes. 





NEW 1954 TRAFFIC BUILDER PLAN! 


Build store traffic by offering cool drinking water FREE 
from an Igloo cooler. 

PROMOTION PACKAGE—With your Igloo 5-gal. cooler 
you get a Promotion Package including: Window Banner 
Newspaper Ad mats, Pack of Small Folders, Point-of-Pur 
chase Display that fits on cooler, Sales Plan Sheet and 
Package of Paper Cups. . WRITE FOR YOUR PACK 
AGE TODAY! 








New Hgloo Portable Ie Chest 





NOW AVAILABLE! 


CORPORATION 


320 South 66th St. 
P. ©. Drawer 9365 
Tel. YUkon 540! 


Houston I1, Texas 


MAIL THIS COUPON TODAY 


BETTIS CORPORATION 
P. O. Drawer 9365 
Houston II, Texas 


Cans and Coolers. 





Please send literature and prices on IGLOO Water 
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“BUSINESS 
PUBLICATIONS 

constitute Our greatest instrumentality 
for adult business education 
and exchange of know-how. 
They are veritable 
textbooks for the sciences, 
businesses, industries 
and professions 


that thev serve.” 


o > Pao - ° f ’ , 
Le HT. Bristol. President. Bristol-Vivers Company 


“a a a ae ee ee oe ee ee oe a a ee co ee ee ee ke 
Staving ahead of important development mul ' S ed periodical ften sharply 
for all executives in business, i nedustl ‘ ! pec held No man in 
fessions., \;s \lr. Br stol s Vs. business peut ! | ty) ‘ i hay ean iflord to 
are veritable textbooks. But. more than that thy {| |, ne publication 
are current re slons of I \ | > 1 Vy 
nesses, industries and professions, Foy 

ol he coming i 

s! ito An ! 





NATIONAL BUSINES $s PUBLICATIONS, INC. 


1 FIFTEENTH STREET, N. W. - WASHINGTON 5, D.C. « STerling 3-7535 
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Amazing New 2-Way Watering Syste, | inereese in Groat Sai 


CK \ PROEN’S well-advertised 


WATERSPIKE 
BRINGS BIG PROFITS 


a 
- 


It gets the 
corners 


*averat 


Proen’s WATERSPIKE, a sensational ‘Wallen ° 
sprinkler and root irrigation system, ails al a 
brings you fast sales. Patented vey quest 
SQUARESPRAY head sprinkles above in Questior 
surface in exact square patterns age oJ yo 
from 2 x 2’ to 35 x 35.’ With a flip 
of the valve, spot irrigation is 
provided right at the base cll: ill 


| 
Contrel valve | : of plant roots. Handsome, husky accounted f 
overhead sprinkling tes = 
to sub-surface usin¢é a 
irrigation 


' | 


off your display table. . 
percent oT total 
ORDER NOW ! 68 percent 


] 
+ 


busine totaled 


include these in your sprinkler ee ae 
line for the coming season cated cash bi 


percent of anr 


Ope n 








=] WATERSPIKE will sell itself right volume. Deale: 


Waterspike packed 

3 to a carton plus 

counter display * } 
proauct 


stand 
for the 


Squaresproy 
packed 6 to 
a carton 


[Fraen] 
SQUARESPRAY 


ldiltmdlelbaclasieliilem isl dcimelall 


ally waters in squares — gets all the 
fica alain 

orners Te ial Maile ime ball al -talaeeiel ail chain stores 
of sprinkling. A proven fast-seller; a ware proaut 
ment cellings 

sure profit-builder ent selling 
yuilding 
Strong advertising, immediate delivery Of tho 


make Proen Products sure-sell items some 1 


PROEN PRODUCTS CO. their 1 


H STREET. BERKELEY 
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YTICA TOOLS 


the pergect gefte 
for 


FATHER’S Fa 
"Ye “Problem Father2" 


June 20 


Widle Mouth 
lnlity Pliers 


as advettised tit 


THE SATURDAY EVENING 


4 man alwa ys 
i elcomes! 


JUNE 12 ISSUE ge USEF Rifts — ik 


HMty tools 


(on newsstands June 9) ‘ : en In 4 Dox convenient { 


° onne ° ° 1 Brand N uw O . 
Invites millions to buy in their local _ “Ere Pots ew Ons 


hardware stores. = ’ unto Rugeed Heary duty Theat la 
mwas 


display UTICA lectrician’s Plies 
push EL, ICA | 


Use Utica in your Father's Day ads. 
Free mats and cuts available on re- 
quest to factory . m your dealer has Ury « Toots 





UTICA DROP FORGE & TOOL CORP. 


Utica 4, N. Y. 


S33... FORGE «@ TOOL ¢ 
CD-.. MY 


ORPORATION 


in Cannan. « 
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STANLEY 
No. 241 Hinge 


against any made 
anywhere in the 
world. 


Made of smooth 
steel, toughened by 
cold rolling. 


Patented, self-seat- 
ing, non-rising, lu- 
bricated pin. Flat 
button tips. 


Precision manufac- 
turing makes every 
hinge identical — 
uniform. 


Clean, accurate 
machine-cut coun- 


tersinking. 2 


Exclusive hole in 
lower tip for easy 
pin removal. 5 


it's worth more 
it’s the standard 


of the world! 


Smooth square corners, or RD241 with 
rounded corners for machine mortising. 
Also available in bonderized finish for 
painting. Ask your wholesaler, or write 
The Stanley Works, New Britain, Conn. 


? ? 


; 
REMEMBER |” / j j- 
d 


[STAN LEY ] 
Hardware 


TOOLS + ELECTRIC TOOLS + STEEL STRAPPING + STEED 


THREE HINGES TO A DOOR 











ing, now used primarily in 
moting appliance purchases, can 


be developed still further by many 


pro- 


dealers 
Question No 
credit 


2 asked, What are 
your terms? Are they en- 
forced? 

In reply to this question 66 per- 
cent of the reporting dealers indi- 
cated merely that their terms call 
for the payment of the net amount 
within 30 days. A small number 
listed their terms as “30 to 90” 
days, while anothe1 group 
mentioned “30 to 60” days. Othe 
scattered, listing ad- 
installment terms 
as: “one third down and balance 
monthly”; “15 percent down 
monthly”; “20 
percent 


small 


replies were 
ditionally such 


and 
balance percent 
and 6 carrying 
charge’; “one half down and one 
third per month”; “10. percent 
down and 24 months to pay.” These 


covered too wide a range to 


down 


replies 
permit a significant percentage in 
any given Case 

For the most part dealers make 
an effort to enforce their terms, 70 
percent indicating that terms defi 
nitely are enforced. Thirty percent 
replied that terms are not enforced 
However, there 
problem here. Collections are satis- 
factors 
virtually no complaints. So long as 
credit remain negligible 
southern dealers will be 
pressure to impose “hard” terms o1 


seems to be no 


and dealers registered 


losses 


under no 


collection measures 

The satisfactory nature of credit 
business at this time is further re 
flected in answers to Question No 
3 which asked, Is interest charged 
on past-due accounts? 

No interest is charged by 61 per 
cent. Many of those who do charge 
interest on past-due accounts quali 
fied their answers, explaining that 
only “certain 
long delay 

“after SIX 


charged 
“after 
days”; 


interest Is 
customers’; 
“after 90 
months”; etc 

Replies to Question No. 4 
tend to indicate that credit 
ness is conducted satisfac- 
torily by most southern dealers 
The question asked, What 
ments, if any, are offered for cash? 

A majority of the 
dealers, 60 percent, make no spe- 


also 
busi- 
being 


indauce- 
reporting 


inducements, good evidence 
selling at the moment 


satisfactory operation 


cial 
that credit 
is a highly 

Among those dealers who do offe1 
inducement for cash pay- 
most 


some 
ment, discounts are 
lv favored. Such range 
from two to 10 thoug! 
frequently they are given only it 


general 
discounts 
percent, 
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MR. FAMILY-FUN SAYS— 


SOUTH BEND 
CROQUET HAS 


THREADED 

SCREW . 

HANDLES 
CC 


»~ * 


KNURLED 
MALLET HEADS 


Threaded handles prevent heads 


from flying off. Automatic seating 
prevents wear of threads Knurled 
mallet heads provide greater ac- 


curacy in hitting ball 


Our 80th Anniversary 
1874—1954 





Write for 1954 Catalog and 
name of nearest Jobber. 











SALES REPRESENTATIVES 
Fast—Julius Levenson, 7 East 17th St..N.Y 
South Louis Williams & Co., 4rd National 

Bank Bldg., Nashville, Tenn 


South Bend Toy Mfg... So. Bend, Ind. 


Midwest 


[ca =. @ Anderson Sales Company, 
730 W. 10ch Place, Los Angeles 15, Calif. 


Denver & Pac. N.W Leo Scherrer, 2840 W. 
94rd St., Seattle 7, Wash 


la 


SOUTH BEND TOY MFG. CO. 
Dept. SH-5, South Bend 23, Indiana 


CROQUET SETS + DOLL CARRIAGES— 
Folding, Fibre, ond English Coach * 
DOLL STROLLERS + JUVENILE FURNITURE 








Another Great New COLT 
.. . Power-Packed ! 





LT ‘THREE-FIFTY-SEVEN” $89.50 


Ammunition: .357 Magnum, .38 Special 


Now You CAN OFFER the “heavyweight” of hand- ernment .45, its adjustable Cole ACCRO sights give 

guns... in anew model with target-sight accuracy, farget-sight accuracy, with an effective range up to 

and at a new low price! 600 yards. Colt hammer safety and cylinder lock 
The new Colt “Three-Fifty-Seven” is a heavy-duty, ™ake it one of the safest of guns to carry 

precision arm with the highest rated muzzle velocity Display this new Colt beauty promine ntly, explain 

and shock-power attained in any pistol, regardless of its fine points and low price to prospects who know 


caliber. Yet, with almost twice the impact of a Gov- fine guns and you'll pile up sales! 


SPECIFICATIONS BALLISTICS MUZZLE 
Lengths of Barrel: 4 16 inches. Length over- WEIG LEN VEL ENERGY 
ell: with 4 inch borrel, 9% hes: with ¢ 357 


ch borre } s inches. Weight: with 4 inch 


. SS 
borre! 36 ‘ w ith 4 rre 9 zs 
Sights: ACCR re sight ) stable. fr ’ 
~ 
' 


b ‘ " F 
Magnum . ’ t.-Lbs 


sight quick dr ramp type Stocks 
full-checkered w ? qvere butt. Hammer 
fast-cocking, wide spur, checkered. Trigger and 
bock strap: grooved. Fin.sh: D tone blue 
ADJUSTABLE SIGHTS give y for more 

3 plo Rear: COLT ACCRO is 


niet into the * me ront«a out of adiust 








occurote sightir 
ment. Simple. positive windoge ond elevation 


adjustment e minute clicks. Front: glore 


proof, ramp type with holster-free blade 


NATIONALLY ADVERTISED! Your 
Seven” and other Colt arms in Americar 


door Life, Sports Afield, Hunting & I 


COLT’S MANUFACTURING COMPANY, Hartford 15, Connecticut 
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ic of annual sale 


percent of the deale1 


Perhaps the st i ation of icipating in the survey offer 


the presently Lisi i result instalin l id with not been adapted 


of credit elling low pel ‘sult l l apparent that hi to other merchandise 


of credit selling can be ex Following are some ty} 


by dealet plyin thi ul ploited till further n ments of dealers who « 
l] it 


centage I i O reported phase 


ve que outnern§ dealer outhern dealers. Since 38 pe perience in 
replied that none of ir \ Texas 


ted credit loss averaging le | 1 
thi ype sel] with disc 


than one percent of annual sale is derived fron 
Fo 2 percent, credit losses are i! is obvious 
than one percent of annual re W behind their 


while 17 percent reported petition in using 


that many 7 Georgia—Satisfactory 
labama Small perce ntag 


volume. but satisfactory 
Mississippi—Where yo 


down payment, it is all 


of an even one percent. A ans of attracting 
total of 69 percent of the reporting Though many 
dealers, then, have credit losses of ware dealers do have instal nt Georgia—Electrical appliance 
only. Results good 
Mississippi—Sat 
at a minimum 
North Carolin: 
pliances 
Kentucky 


pliances in 





Georgia 
Virginia 


Loulsiana 
down payment and have not 
collecting 

South C 
ture and appliance 

Tennessee We sel] appliance 
guns and anything else desired, by 
week or month 

Mississippi Good. We 
about $50,000 ourselve 
$75,000 with finance company 
all around we have had muc 
ter collection experience 
trouble 

North Car 


pe tty, rept 


U.S.ROYAL x 


P e Five-Figure Volume 
ila on Sporting Goods 
(Continued from pa 


H NEW PEDAiLING EASE for balloon tire bikes! 
Fit All Standard Lightweight design and construction makes the 
2.125 Size big difference! 


Balloon Rims NEW LONGER COASTING-—far longer than con 
ventional tires! Yet retains flotation ride and long 
, ; 


20x 1.75 wear of regular balloon tires 
24x 1.75 NEW TRACTION AND CONTROL-—the safest, 


26x 1.75 surest traction ever built into a lightweight type tire! 


i 





Highest quality fabric and specially com jemand for change-over is bound ¢ 
pounded natural rubber construction. Full rif only “Middleweights 
gleaming white sidewall. Exclusive new ire bikes that “lightweight 7 

tread design—3 running ribs for super the U.S. ROYAL Dealer tlated boots. heavv c 
smooth riding, plas 2 rows of deep-cut every change-over dea : ; ; ioe 
blocks for real power traction S. ROYAL jobber toda 7 a camp 


This Great New Bike Tie Developmant : “bu ets, reels oles, li : 
US) is Brought; to You by... wil my vacuum bottles nd wate 


UNITED STATES RUBBER COMPANY coal burners, portable and 


549 East Georgia Street ¢ Indianapolis 6, Indiana lated ice boxes, food chests 
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; 


heavy soy. cords. 47 


dh 
ue 


HIGHLY RECOMMENDED FOR 
Window Sash * Outdoor 
clothesline 


_ all weather, 
* Truck and trailer tie down rope 


* Motor starting cord * Heavy wrapping cord 


We find that consumers like 
: The 
in the average users 


jobs 


, 


buy an 
HEAVY DUTY 


tery 


use’ labeled words 


™ here 


sac 


indoors or out aad 


King Cotton Heavy 
perform standard 


anywhere when 


Kir gq Coffon 


strengtt requ Sash Cord 
Clothestine 
Dryer Cord 
Twine 
Mason's Line 
Chalk Line 
Cotton Rope 


counter 


Ask your jobber for King Cofton 


HEAVY DUTY Cord. 


King Cot “CORDAGE 


JOHN H. Pe Sh & ¢oO. INC. 


105 DUANE STREET, NEW YORK 8 N. Y, 


< 


on 





Vv 
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GOLD MEDAL SEINE TWINES 


Gold Medal COTTON Seine Twine... 


the old reliable used by generations of 
commercial fishermen in every fishing 


port in the country. 


Gold Medal NYLON Filament Seine Twine... 


the new reliable—tested and proved worthy 


of the Gold Medal label . . 


. gaining in 


popularity everywhere. 


USE THE GOLD MEDAL 
SEINE TWINE THAT BEST 
SUITS YOUR NEEDS 


Gold SEINE TWINES 


THE LINEN THREAD CO., INC., 418 Grand Street 


105 Maplewood Avenve 


Paterson 1, N. J 


Sen Frenciece 5. Col 


ith 


al 


lepartm 

lines of 
ment and po\ 
train 
well a 


ment 


} 
Also 
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G RIFFIN the electric fencer that... 
Light BUILDERS 
HARDWARE 


ee .end you'll make 


510° PROFIT 
PER SALE! 


There's plenty of quick turnover and profit 
in the Griffin line of light builders hard- 
ware. Check over this Spring and Summer 
assortment and be sure you are well 
stocked with these fast-moving items by 
Griffin . . . manufacturer of quality prod- 


ucts since 1899. 


REPRESENTATIVES 





GEORGE A GREGG WALTER S| JOHNSON & SONS 
46w » Ave . . . A 


Michig 


. ‘ 
FARRAR - 5 cone . SF 


, 
Ve ab 
AUSTIN & EDDY INC .. . ARVEY USH ONS - 
- Ban Room 22 - * — 
t we on 7 nit santa Fe B } ps a 4 e 
saritaue Davis 7 ’ LEW ©. GLOVER [is oo 
Ch ‘ 44 rr ’ f , 4 
R © BEVERS w Cc MEIBAUM&2CO : Yt 806 The Sure 
¢ eer 4 Oleotho Avenue ect te control your 


tannic ; . Stock 


THE B S ALDER COMPANY 
45 Worre eet 














Va] Every 


S THRee 


®. E. ZIMMERMAN & SON © Factory Distribvter 
" 


_CRIFFIN- Ta 


CA f an ufacturing C compan y 


ERIE + PENNSYLVANIA 
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o 


Fishing Contest 





= Profits for You! 


with this colorful, new 


7, Pome hy LUNCH KIT 


ae Vacuum Bottle 


i 
Aa I - 
x 


Here's the fastest-selling lunch kit to come Retails $2.89 
down the trail! That's Gene and Champ on the 

cover. Sides and back of kit and 4 pint 

vacuum bottle are lithographed in real 


calfskin design. Oversize all-metal kit 
has self-locking catch and clip to hold 
vacuum bottle. See your Universal 
jobber today and cash in! 


LANDERS FRARY & CLARK NEW BRITAIN CONN 








Flite Master products y don’t buy from pictures... 


GYM SETS — TEETEROUNDS = wl SEE S-"/7?7e Waster 


SANDBOXES — SLIDES a AR r compare it... 
PLAYTIME TABLES 3 and 


you'll 
BUY IT! 





ask 
your 
favorite 
jobber 


for SUPER DELUXE FD S1-SRNT-2 


CONSOLIDATED METAL PRODUCTS COMPANY * CINCINNATI 2, OHIO 








matmowels 


MARSHALLTOWN TROWEL COMPANY + MARSHALLTOWN, IOWA 
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Removable Pin > ~ © nee . Availab! 
. 


Easy to Attach in six sizes: 


Saves Time! 


Hew CLEVIS 
GRAB HOOK 


Ideal for FARM and INDUSTRIAL TRADE 


The Diamond Clevis Grab Hook is ideal for use with chain or wire rope. The removabl pin makes it eas 

to attach the hook in any position to any link on th pr Be or to ire rope for making sling Neither 
welding nor a repair link is necessary. The Dian ond Clevis Grab Hook is dees forged of selected analysis 
teel and heat treated for great strength. The pin is also heat treated to the same tensile strength for ex 


treme ruggedness 


DIAMOND CALK HORSESHOE CO. 


ESTABLISHED IN 1908 


4604 GRAND AVENUE DULUTH, MINNESOTA 


* §/16” 


16" 














W SALES BUILDER. 


ct + A NEW DESIGN * A NE 


EXCLUSIVE 
Absorption Baffle Design 


WE. Usiife i ' AIR POCKETS 


ACT AS SHOCK 


RECOILPAD | | the cts Termes 


FITS SHOTGUN OR RIFLE STOCKS : ! —_— 


Every Gun Owner is Your Pros- , CUSHION RECOIL 
pect for this new natural BS SLANTED TO 
rubber slip-on recoil absorber $ 75 > GUN POSITIONED 
This high quality product is made 

in three sizes (small, medium, Retail - —— 

lar je ond in red or gunstock Y 

brown rubber 


Available now, through apie Goods Jobbers. M 
-d by Pachmayr nena an taininets Ce 
ters ever fi ere. M ¥ ‘ 





PACHMAYR GUN WORKS, INC. 


1220 SOUTH GRAND AVENUE, LOS ANGELES 15, CALIFORNIA 
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know how many 


or now ol 


MORE PROFIT IN peopl ; 


of winn 

know 

hardware 

increased 

know it was money and efto! 
pent for Henley Hardwat! 
Perha] the contest Was oO 

benefit to Henley 

the other two 


america’s NO. 1 Line i aes an tn aaa 


particly { l Veal Never- 


ALAPMDMTEETE | theciccs, there will be a Hunt Cow 
FIRST IN sAtes: Se ue gunned ty Seca’ 
FIRST in quatity: Bie . rm 


one pon 


Bins Are Solving 
A Storage Problem 


(Continued from page 
. ’ 


Acce ry merchandise 


played al slass- 1 it HERE'S 
cabinet ( — ; : a # al * THE 


make hi elections 


supplies include putty Knives, on STORY: 


’ oft 


pound packages and ca! 
’ , 1c wine ) ott .) 
glazing points and nel + Prepo the originator of 


Fe On BTN . sree 
Ranges Ane MEATERS “ product — the automatic-gas torch 


Sales in plumbing supplies als« 2” hos ech ever ene ealllien 


, ‘ ’ . ? ‘ 
were increased wher oe ' torches. That's a lot of torches! But mainly we're 


GLASWIK- ~3 di play were constructed al a proud Lmenuee tor the product » of the eocond 
outlasts ordi- storage space made available. E. F lien Sundes. we tevn comgletiie eotesied 
nary kindlers Jacot manager of tl hardware I ke a ia aia, ca Miele 


4 to 5 times cy ) department, built them. Havit PREPO torch to retail for only 9 
. had a gre al of experience i $5. 5 


carpentry, Jacobs is well-equipp 
} +} Hop on the Prepo bandwagon to volume sale 


to help custome! 
mall repai in @ consumer market NOW! 
. a t all 
problen 


Ope I 


a full line for oil stoves and ranges were 


GLASWIK FASTHEAT r identi 
World's finest spun Accordion-fold—ftor } 
glass wireless wick. range burners 


FLAMEMASTER SUPERHEAT 

The asbestos leader Good quality asbestos 
has more oil-carrying two heavy exposed 
strands brass wires 


BESWIK THRIF-T 
Superior asbestos—at Economy grade wire avs MINK, « an © Vs “ man So rugged so tough — Always ready to do 
a competitive price. ‘e'Mforced asbestos in manv instan "Fae on i the job 
TOP NOTCH ‘ ; . a 2 4 
! Perfection replacement : AtSpia we A A greater variety of jc done 

NE otton, in steel shell pli fixture \ re lt hag interchangeable burners 3 rchange- 

) able tips. The widest selectio e market 
TRIPLEHEAT The superior 3-wire asbestos ~ ; A a ee aaa lis 

wick at a new low price ‘rally re LO ring ou 3 c fe = 
en : torch — 6000 B.T.U. per hour at 2570° F. 


] , 
couldn't il one size 


} a n orch m — '/, 
Check your stock and reorder NOW! other; i st money sell Smallest hand tc ode—only 1/2 pounds 
er — tool box size when completely assembled. 
and we mat little I I 
The only torch that can be used in any posi- 
tion and maintain a uniform flame. 


Sold Only Through Distributors line 


Now it 1 ‘ for both sal 

ASBESTOS man and customer to find »d Prepo Fuel is the most economical auto- 

ne accep eagaega mag HS : tic- f Id i osable ¢ 

ATLAS COMPANY sired product. The danger of | eee ee ee 


NORTH WALES 9, PA. mer oe . gone “ all 
stoc is in th yns which hok 

a r ; : a . PREPO CORPORATION 
virtually an entire range t fi EDGERTON, WISCONSIN 
tings 


Mfrs. of Asbestos Textiles Since 1922 
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Rise in Factory Sales 
of Household Washers 


SOUTHERN HARDWARE for MAY 


IDWEST 


for money-making ideas! 


“G, 
Lever 
SNIPS 


Far Better . . 
Actual Work — 


~ SNIPS 


Guaranteed More 
Work With 
Less Fatigue 


—_e 
st Forgea Stee) \ni,)S sa 
fat 


Y 


PROFESSIONAL 
PRUNING 
SHEARS 


Fully Hot Forged Pass Thru 
and Anvil Types 


FREE Money Making Display 
Rack, No Charge With 12 Pop- 
ular Snips, Retailing at $23.00 


Call your wholesaler - or write Too! and Cutlery Co., Sturgis, Michigan 








1954 


PROFITABLE “ MARKET 


more than 6 million horses and mules 


Believe it or not, 
need shoeing each year 
ing to YOU to supply them. Horseshoes are a high-profit 
item come packaged 10 pair to the box—easy to store, 
shelve, and sell. Stir yourse//. Write now to Dept H-2 tor 
name of distributor, free catalog and pricing information, 


and today their owners are look- 


YOUR CUSTOMER LOOKS FOR THIS TRADE MARK——~> AD 
It signifies the 
WORLD'S LARGEST 
MANUFACTURER OF 


HORSE AND MULE SHOES. ) 
Werouir.... co 
Joliet, Illinois 








SALES PROMOTION AIDS 


Can-Opener Trade-in 


Swing-A-Way Manufacturing Co 
repeating last year trade-in prom 
tion on two of model] + 6O07R-W 
ind 1409RM-WM (shown N 
607R-W is the magnetic can op 
vhich has the magnetic lid-lifter t 
prevent lids from falling into con 
tents of can No. 1409RM-WM is the 
automatic can opener with magnet 
by which one motion locks on the 
can and remove the lid 

Regular retail prices on these can 
opene! ire $3.98 ind $4.98. Con 
ume! can trade in any old can 
opener for $1.00 on either of these 


The Carborundum Co. 
Niagara Falls, N. Y. 


mode! beginning June 1 through 
July 15. Delivery to distributor 
begun April 15 ri met box, 1 x x 

7 


The Enterprise Manufacturing Co. 
110 N. Union Street 
Akron 9, Ohio 


© 


Sand Screen 


The promotion (stock #61) include 
SIX Can opener! in all two each 
mode! 607R-red and x 607W 
white or ich mod + 1409RM 
red and x 1409W M-white Retail 

alue of the deal is $19.88. Retailer 
and distributors get their usu 
count and make their regular 
centage ot protit 

Promotional material includes free 
window streamers and newspaper 


mats 


Swing-A-Way Manufacturing Co. 
St. Louis 16, Missouri 


4 


Fishing Tackle Kits 


Two new Pflue 
1s 


kits, to retail at $19.95 and $31.95, are 


ger fishing tackl 


available and all items listed are 
regular items in the current catalog 
and can be replaced 

The $19.95 kit (No. 401) contains a 
Trump reel, three minnows, two 


Parker Manufacturing Co. 
Worcester, Mass. 
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BOUGHT MY FIRST 

D+M GLOVE IN THIS 

SAME HARDWARE 
STORE 55 YEARS AGO! 


That's right in fact 
grandpa could have bought 
aD & M glove in a hard 
ware store when he was 
just a youngster! Down 
through the years, Draper 
Maynard has been a 
leader in selling through 
hardware stores. The 1954 
line of D & M baseball 
equipment ts the finest 

in the company’s history 
a sure profit-maker for 
you. For regular profits 
call your D& M 
wholesaler or write 

( omplete catalogs a\ 


Seene-Cend 


Sports Equipment 


CINCINNATI 32, OHIO 
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THE |ALUMINUM| GRILLE 
THAT'S 





THE MEW National Guard 


[ALUMINUM] SCREEN DOOR GRILLE NO. S-75 
} 


Stock a grille that’s priced t ach a mas 
market! This is it! A mon 
the millions of small-budget 
proud of their homes int 
them looking for a grille they can aff 

Easy-to-sell Anodized Aluminum 
ful new design Keeps its § 
weather deterioration! 

Fully Assembled 

Easy-to-sell-convenience 
vidual cartons. All homeowner has 
to do 1s attach to screen door. Also 


combination door style 


| READY TO INSTALL om ‘ 


Hurry! Contact Your Jobber or 
Write Us Direct. 














Garden Soil Sifter has the right size holes fot c 


soil. Diagonal spaced grating t 

The Niagara garder l [te i its top surface give it a shearin 
specially designed te ( tion in itting up heavy 
mounted in a rigid igular steel ifter may be stored in a sn 
frame ind ized rT haped to 
both garden cart and wheelbarrow Niagara Garden Sifter Co. 
According to the manufacturer the 1006-10 Prudential Bldg. 
ifter breaks up lumps, clods, top-soil, Buffalo 2, New York 
peat-mo ind compo 

A hook, welded to the end of th ° 
frame, holds it in position so that 


potting or garden il can be creeneada "Gold Seal" — 


or lawn dressing prepared by shaking 


t 


without lifting or holding the weight The “gold seal” line of 
of a loaded le Ve On the opposit pray i in produ 
end, the handle is adjustable either manufact have annour 
for shaking or as an easel for screen co Zincgrip galvanize 


ing on the ground. The special screen 


or. 


8 


Acmeline Manufacturing Co. 
Traverse City, Mich. 





$+ H+ H+ 4 + 444 - 


ALUMINU Ty JOBS 


EEN FOR QUALI 


THE QUALITY scr 


tit 
$+44+4+4 t++++++++- 





HFEF HEH HH HHH eee 
HH 


+ 
+ 


Full-size Alcoa Alclad Wire 

Full mesh count— Double selvage 
Lightweight—never needs painting 
Won't stain masonry or woodwork 
Lowest cost in the long run 

Carefully woven by skilled workmen 
on precision equipment 

Meets Bureau of Standards CS 138-49 





























TROJAN SAW BLADES 


ALL TYPES 
Jig, Coping, Jewelers’, Fret, Scroll, Hack, Machine 


++ 


PETTITT ATTA TTT TT TTT TTTHTHH+T 


World-famous Trojan 
Saw Blades. Over 130 
different types for 
every hand and power 
sawing operation. Un- 


Southern Made for Southern Requirements equalled in quality. 
Teeth are individually 


CALL COLLECT FOR CURRENT PRICE LIST filed and precision set 


WHITEHEAD WOVEN WIRE CO: | Settee 


a ~/ sharp life. 


4 
We have the only electric baking oven in the 
country for careful control of the quality 


COATING 





FH FSFHREA SHEFF FHF EEF HEE + 4 + HHH +4 4 
T 


t+ ttt ttl ty 


TTTTITTTHHHtT 





eee rrr rrr TS 

















Mail: Box 488 «~ Emory University, Georgia ne Pg TE 
Plant at Snapping Shoals, Covington, Ga. cao = Aine: Ciel | | 


Phone a Covington, sss 406 oom 
PARKER MFG. C0. 


} weet fii + t Insist on 
Ht rete tts Worcester, Mass. TROJAN by name 
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PROFIT-BUILDING 


COUNTER DEMONSTRATORS 


to help you sell 


NATIONAL LOCK s@Za 


MASTER 
DEMONSTRATOR 


Finished in natural 
wood, this sturdily 
built, compact (234” 
high by 17%" wide) de- 


°<¢ 
Q ‘ 
\ > - ~~ ‘ monstrator attractively 
) displays the complete 





\ series “440” lockset 
De Suse line. Also shows several 
different finishes 


CHAIN : ' Mount is built in two 
STRINGER thicknesses 1-3/8” 


for interior locksets 
Full 60 inches 7 ‘ and 1-3 4” for exteriors 
long 8 slide» locksets. An ideal sales 
hooks with : tool, which will make 
extraend money tor you 

hook. Welded link 

cadinium plated. Hooks 

of high tension steel 


C4, 
ot Mdhy ev 


STRINGER 


v 
»*\ ) Full length 
= welded link 
. cadmium plated. 9 


| \ fixed safety snaps 
\ } with center swivel 
\ A _ for rotary action 


String ‘em CORD STRINGERS ) | 
Made from No. 4 hard braided Mason 9” BACKSET J-in- 1 
line. Ring and needle of non-rusting steel DEMONSTRATOR DEM 0 NSTRATOR 


Four sizes 4, 6, 9, 12-f 
lengths. BL series same except An 11” high by 11-7/8” wide Here is a demonstrator only 
for brass spike and demonstrator that graphically 16” high by 10',” wide, yet 
ring \ ; illustrates the 5” backset fea- it includes four most popular 





ture of NATIONAL LOCK- “440” Series locksets, as well 





& in ] A a é sets. Furnishedin Bright Brass as a beautiful exterior door 


unless other finish requested. handle. Compact, complete 
Cord 


i ; MODESTLY PRICED... 
Stringer ‘| 
The stringer with \} 47 BUY THEM FROM YOUR WHOLESALER 


SIX DISTINCT USES 
Fish Stringer 


: ° 
Meat Doser HIPS. fC Distinctive Hardware...All from ] source 


Fish Scaler 
Measuring Rule 1 


emmy AD Y\\ ational LOCK COMPANY 


A 
234 W. Florida St., Milwaukee 5, Wis. N...% SOCKroRe o nismols 
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Shoe Brush Se 





( OXC 
' f } 
} A 
rt h 
a tir ! n be 1 
Fastener Merchandiser ng in warm soapy 
A merchandiser to display hollow . ie — 
and solid wall fasteners is introduce 
by the manufacturer is being con 
plete in all respect They state thit 
it encourage ittention, displays the 
products openly, has all item priced 
has instructions for installation, and 
includes a fre Do-It-Yourself” in 
struction bulletin for the custome 
The merchandiser includes hollow 
wall fasteners in various sizes, multi 
diameter wood crew anchor for 
solid wall installation, and a supply 
of the newly developed Hang-Rit« 
utility hangers for use with hollow 
or solid wall anchor: 


U. S. Expansion Bolt Co. 
York, Pennsylvania 


t 


Ox Fibre Brush Co. 
Frederick, Md. 





4 n| _ brushes | _| CEMENT 





= CONSUMERS 


WATERPROOF 


\ TILE BOARD 
5 p\ CEMENT 
Bone” 













The quick, clean.easy way to put 
up tile board ony thickness 


retal I permanently! 


Never sets brittle wont dry 


out ond pull away 


Waterproof. Contains special 


rubber base 


Economical. Covers 150 sq. ft. per 
gallon 


Available in quarts gallons, § 


gallons 


wt 
ORDER FROM YOUR WHOLESALER - 


OR DIRECT FROM US 
| 


CONSUMERS GLUE CO. 


1515 N. HADLEY ST. ST. LOUIS 6, MO. 











HARDWARE 
CLOTH... 


every wire round 
and true to gauge 
.. uniform mesh . . 
free from bulges 

. straight selvage 
.. heavily and 
brightly galva- 
nized the Wright 
way. A Wright 
product all the 
way from rod to 


GE WRIGHT sires 


WORCESTER = MASS? 


Southern Representatives: 
D. C. HORNIBROOK LAWRENCE J. BALDWIN & SON 
E. L. HORNIBROOK 306 Carondelet Bidg. 
Box 176, Avondale Estates, New Orleans 12, La. 








Ga. 
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Some MSH dealer should sell him 


SEALER 900 


Seld by Marine, Sporting Goods end 
Hordware Dealers Everywhere! 





MAKES BOATS ABSOLUTELY 
WATER TIGHT 


Nothing ike Sealer 900 for stopping 
leaks! Flows into seams and cracks ay 
t 

ip to n width. Forms flexible 900° 

adhesive seal. Being rubber, it * 0 

expands and contracts. Keeps i . 
fe ORte seaice 

wat out! Plast squeeze “ha 

bottle sells for $1.35. For 


repeat prof ts- 





fast turnove 
der Sealer 900 today! 
NEW Seal Patch 600—best 
liquid rubber adhesive made Available 
for fabric eather, rubber, viny! plast in cons 
wood, meta Tube sells for 35c 
SEE YOUR JOBBER OR WRITE! 





MARINE PRODUCTS, INC. 
41 HIGH STREET OSHKOSH, WISCONSIN 
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WHAT’S BOOSTING 


DEPENDABLE QUALITY 
GENEROUS MARKUPS 
REASONABLE RETAIL PRICES 


STRONG NATIONAL ADVERTISING 
Four proht-] ked sons why ' u sh uld 
BOKER Tree Brand itlerv) immediatel 
PLUS Nat ‘ il A an i in ‘tl rs =e eA 
Post, that brings the isking for BOKER Tres 


WHAT A COMBINATION FOR PROFITS! 


& 
: eA 
“SAA 


F 


“— ~ 
PINKING SHEARS . 
POULTRY SHEARS aieeeeil : \ 


3-PIECE 


SCISSOR SET 
wing POCKET KNIVES 


- 
POST 


ognized 

=k, ae Ree EN Value 
BOKER 

Tree QB pranp 


Ask your jobber to show yow the we, Cur.er’Y we 
* 200 oven « 
BOKER TREE BRAND LINE 


Cotalogs Avoaileble on Request 


H. BOKER & CO., INC. 


ESTABLISHED 1837 


101 Duane Street New York 7, N. Y. 


H 
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Put this 


boxcon 








| Alexandria, Virginia - 


eye-catching 


DICKS-PONTIUS 


your counter and 


watch ‘em reach! 


It's Nationally Advertised! 


Hand Popular Mechanics 
(Sh “ Popular Science 
a : Family Handyman 


Order from your jobber now! 


| The Dicks-Pontius Company * Dayton, Ohio 


Decatur, Georgia + Dallas, Texas 
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preading action 


Quaker Supreme Chemical Co. 
Montgomery, Alabama 


o 


Pow'r Pli'rs 


A new cam action, high le' 
cutting pliers, which are 9 
ire made to cut up t 





por ke t 


t 
ire 


New Charcoal Igniter 


$4.50 


Rapid Fire, a new charcoal igniter 


T 
is introduced by the manufacturer Utica Drop Forge & Tool Corp. 


Utica 4, New York 
as an addition to the outdoor cooking 


market which starts fires instantly EVERY HOME NEEDS 
and requires no paper oI kindling A DEPENDABLE 


Rapid Fire comes packaged in pint 
size lithographed cans. The manufac STAND-BY LIGHT 


t ( tate that t 1 i odo . ° 
pees ; for darkness without warning 


colorless liquid that leaves no soot J . 
aii Miia inn tai aliens Rend boat or unexpected emergencies 
Equipped with a squirt-spout, the 


igniter can be ipplied to charcoal or R.E. DIETZ COMPANY 
other fuel and lit with a match; it has GAs SYRACUSE 1, N.Y val) 


OUTPUT DISTRIBUTED THROUGH THE JOBBING TRADE EXCLUSIVELY 














BURKS |) PUMPS 
and water systems 





... and create 
repeat business 
FOR YOU on Caulk 


Jobbers and distributors 
are invited to send for new 
prices and discounts on our 
complete line for all home 


and professional guns. 


Our manufacturing facili- 
ties are devoted exclusively 
to caulking guns, nozzles A Deep Well Pump that can be used either horizontally 
and cartridges. or vertically—without any mechanical changes 


Choose from 14 different guns and i | 2 Patented KAM-ACTION Feature gives you 
< re larger capacity, greater efficiency, velvet 
L aalele)asmele)-i¢-leels 


BURKS Write for Catalog Folder 


DECATUR PUMP CO. 
MANUFACTURING CO. PUMPS 35 Elk St., Decatur 70, Ill. 


7508 QUINCY AVE. * CLEVELAND 4, OHIO MAY IS NATIONAL WATER SYSTEMS MONTH 


30 different nozzles. 
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NEW! amie) HIRE STARTER 


Cashes in on Outdoor Cooking! 


\\ EA 
= Za 
% SELLS IN VOLUME — 


* FAST! 
%;, ' TURNS _" 


New liquid fire-charger starts « har- 
coal fires instantly safely. Needs 
no paper, no kindling. Gets fire burn- 
ing eve nly with safe , spre ading action 

Clean, clear RAPID FIRE leaves 
no soot has no taste, no odor 
Cannot effect food tast 

Attractively packaged in red and 


( 

’ a J b 

black lithographed pint-size cans with — om iby 
s spou ‘ ls al 19 

salety qulrt-s]} t Re . ul t CHARCOAL IGNITER 
Attention - getting display card in- 
clude d in each case } 

Contact jobber: or phone , wire, 


write RAPIly FIRE, Quaker Sup 


ase Cains See, Se, oe German Process « 
TO SALES REPRESENTATIVES: Several important S 0 FT M 0 N 0 F | LA M E N T 


Y market areas still open for representation. 








...and still the BEST seller 


CHAIN 
for Farms, Homes, Industry y i 


products and Transportation 


ACCO AMERICAN CHAINS aS chal because it's the FINEST! 





. ’ R ; »> aS he outstanding sott monofila- 
for Steady Profits all year 'round— a os 5 
y y ment on the market, FLEXON is treated with 


Buy AMERICAN d , Sunset’s exclusive German softening process. It's 
Display AMERICAN ’ almost unbelievably pliable, slick as glass, invisible 


in this sales-making Standp> in water, small in diameter, with high knot test 


Sell AMERICAN fs ’ factor. An extremely versatuk api ideal a 


ning, excellent for bait cast and troll 
_ your AMERICAN CHAIN wholesaler — a oS ee eee ee ee 
2 4 6 8 10 112 #+&WU 418 24 Ib. test 


American Chain Division 
1.20 1.40 1.60 1.80 2.00 2.40 2.80 3.20 3.60 per 100 yds 


AMERICAN CHAIN & CABLE 


At tive ’ box packag 


INSECTICIDES & @ Order from your jobber 


Chemical Concentrates 


SHEPS “FLY KILLER’ CONCENTRATE —-. 
HOUSEHOLD SPRAY—One quort mokes two gallons FLEXON CASTS LIKE THIS 
High knockdown and kill. Economical. Meets Peet-Grody Test f 
Grade AA. Federal Government grade approved ; : ) 
BARNYARD CATTLE SPRAY—One gallon mokes ten 
Peet-Grody approved os above = s how _- mn ond house fies a) 
mosquitoes, gnots, onts, silver s dbu clot s motn nd 
carpet beetles — NOT LIKE THIS 


SHEPS STAINLESS PENTA WOOD 
PRESERVATIVE CONCENTRATE 


One galion mokes ten goalions Meets federal government ond 
stote tests Very economica Kills ond controls termites ond 


other pests, fungus, moss ond mildew , ‘ 
Distributed by wholesale hordwore ond drug jobbers . ~ SUNSET LINE 7 TWINE co. 
Menufectured by SHEPARD LABORATORIES : 
vision i | c N k » 
Division of Searle Petroleum Co Omoho 2, Nebrosko LORENCE. LABAMA 
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New Giue nmapend 


A di pcnsing 


{ 


Whiz-Mow Mower 


In 


ed as \ h slu-Bird, i Acorn Adhesives, Inc. 
678 Clover St. 
Los Angeles 31, 





Calif. 








Whiz-Mow Co. 
Hamilton, III. 





CAULKING and GUN 
DISPLAY 





CALBAR PAINT 
& VARNISH CO. 


Manufacturers of Technical Products 


-26 N. Martha Street, Phila. 25, Pa 








More profit on 


HOUSEWARES 


with these 
high-quality 
fast-selling 


BRUSHES 


Put this good-looking dis- 

play of quality household 

brushes in a good traffic 

spot and watch your brush 

sales climb. Profits, too 

—not just 3313, but 

a full 3744°%—for you. 
colorful merchandise . . . 
appeciingly displayed 


Kellogg @ Brushes 


famous name... famous brand 


KELLOGG BRUSH MFG. CO. 
Westfield, Mass. 
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Li'l Sharpy Hand Tools 


New Shears, Shovels 


True Temper Corp 
Cleveland 15, Ohio 





The GLUE with the 
MIGHTY GRIP 


/will build mighty sales for you 
Customers are pre-sold Rogers Glue bec ause 


SN 


constant onal advertising in numerous 


circulation magazines tells your customers 


$ 


the superior quali: of Rogers Glue os cle 


“e 
G/¢e 


¥ 


Pure, smooth consistency (s tremendous gorilla 


arip For only the finest materials are utilized 
only the best ma YS 


—— 


im making Rogers Glue : 
ufacturing processes are used 
And you don't share pre-sold buyers of Rogers 
Glue with chain stores, group buyers or ma 

order houses. Rogers policy of selling exclu 
th 


sively ¢ “ hardware trade means more 


sales tor you yrotects your 
SALES RECORD 
Rogers Glue bus 


cul-price Competitio 


we Glukey says Keep plenty t < 
on hand ¢t Satisty customer den 


reap Steady profits Order some 





ROGERS 


3,885 Ibs ISINGLASS & GLUE CO. 
Shearing Strength per Square Inch GLOUCESTER, MASS. 
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For Want of a Screw 
...@ Customer Lost 


Write ws your requirements Semples and free catalogue upon re 
st. Box 1360-5 


SOUTHERN SCREW COMPANY 


STATESVILLE, N.C. @ WOOD SCREWS @ STOVE BOLTS 
@ MACHINE SCREWS 
Fectory Worehouses: North Bergen, N. J. @ Chicago 10, Illinois 
@ Los Angeles 23, Calif. @ Dallas, Texas 


83 





Crestoloy Pliers Fishing Booklet 


Crestoloy The 1954 revised edition of 
troduced by the n ’ ‘ booklet for fishermen, “How 
featuring a box joint tha orks f hoo t Right Line for Your 

ly without becor With 
that Crest fron 


Two new 


avallabDle into 

teel experts 

h ning ) I ) po Mak rime on choo 

pecialized ‘ 
ind bait ¢ 

hing, the book! 


through sever 


nand 


predece 


poke 


smen tote 


Sunset Line & Twine Co. 
Petaluma, Calif. 


? 


1036 Sabre-Jet Power Mower 


rhe 
bill pliers 


hort long 
No 1035. are le 
assembly work of 


nose ach, duck 
igned fol 

any kind ‘he 
No 1036 are for 


electronic, 


sign of this nev 


chain 
the \ 


televi 


nose plie! 


idjustable 
orker in 


all-steel handle 


radio 
and 


ana 


ion construction mainte 
nance 
Both 


Parkerized 


have a polished head and 
handle Both have the 
following measurements size, 8” 
length overall, 8” length, 1! 
weight, 44 oz 


abre 


—_ 
$189.50 é 
$192.95 in the 


nose far 


Reo Motors, Inc. 
Lawn Mower Division 
Lansing 20, Mich. 


Crescent Tool Co. 
Jamestown, N. Y. 





EL NANCE 
BOOST YOUR SALES! IT’S nel with 


dip'n dab 
PULL-OUT 
APPLICATOR 


ALWAYS LEAVES THE HANDS IMMACULATELY 
CLEAN. Furnished with 24 oz. & 154 of. jor 
glue clean and fresh. Can't spill. Cover ne 


Witnorod 


is Keeps 
Ciuc (* 


ver sticks 
WILHOLD«§ soa t ; | 
e White whe opr ed a 


ess when dry Has } 
f home. hobt 


Grabs quick, Sets fast 

Always dependable 

WRITE FOR SAMPLE, FULL INFORMATION 

LOS ANGELES, 3) CALIF 


METAL POPPET 


Patented, flexible Monel 

Metal Poppet can’t leak. Sensitive in operation. For 
200 lbs. 
piece brass shell. Seven sizes. 


Write for Bulletin 204. 


cold or hot water or steam. 


pressure. ( Ine- 


Order from your Jobber 


ear ue Vite) te) )' ins & 
FORT WAYNE 1, INDIANA 


INC. 


ACORN ADHESIVES CO., INC. 


CHICAGO 44. ILL 








Your PERSONAL NEEDS . 


the hardware ‘ ; 
SOUTHERN HARDWAR 
THERN HARDWARE 
- th The magaz 


Window Display, Counter Display, Store 
Customer Relations, Sales 
Inventory Control, Employee 
ments, Credit Control, 


tion Activities 


Modernization, 
Promotion and Advertising, 
Relations, Service Depoart- 
Accounting Procedures, Associo- 


ews about frie Siy peor 
trade eat 
y Ea " 


specia 


e 


are not a 
subscr 


reacy @ subscriber 
ption or $2.00 for 


senc 


years 


SOUTHERN HARDWARE 


806 Peachtree St., N.E. Atlanta 5, Georgia 


three 
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CASE 300 
America’s 


\s ‘a)\) yn 
: on 


sears 
_ ” ow 


w 


mas Yh ah 
wer 7 


In every sort of thing .. . from foods and fabrics to motor cars .. . some names 
stand forth as symbols of quality and character. Simply to own such things is a 
mark of distinction, a reason for pride, as well as a worthy investment. Like a fine 
watch or a fine car the Case Diesel has more than good design and practical fea- 
tures. In every detail, at a hundred hidden points, it has the extra quality of 
material, the extra endurance of parts, and the extra precision of craftsmanship 
that put a truly fine machine in a class all its own. In its sales appeal the Case 
dealer has as his ally the pride of ownership in addition to superbly smooth per- 
Co., 


formance and notable economy both of fuel and of upkeep. J. I. Case 


Racine, Wis. 
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Demonstrations Come First 
















Manager Colvin here 
tests equipment to be 
used in a demonstration, 
using plot of land ad- 
joining the business 
which is maintained for 
this purpose. Colvin em- 
phasizes that for a dem- 
onstration to be fully 
effective equipment 
must be in top working 
condition 


in this dealer's sales campaign 


Prior to the demonstration, ma- 
chines should be set to conform 
to the condition of the land, Col- 
vin points out. He averages three 
on-the-farm demonstrations a 
week 





Appliances 
take up the slack 


TITH A SALES staff of three men 
s\ and two women trained to 
sell everything from tractors to re 
frigerators, the Farm Supply Ce 
farm equipment dealers in Little 
Rock, Arkansas, can point to an 
unusual sales record for such a 
comparatively new store 
A look at thi ales record will 


needed 


an 
duce the far 


oO makes on 


Ed Thrash, manager, points to 

lines of appliances that help 

maintain volume when machinery 
sales are slack 


Mrs. Boyd Barker, right, and 
her daughter, Mrs. Jim Fair- 
weather, left, sales represen- 
tatives for the company, go 
over appliance literature with 
prospect. This unusual sales 
team, shown below making 
call at prospect's home, has 
enviable sales record 
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A report to you about men and machines that help maintain International Harvester leadership 


Exclusive opposed-action shoe prevents 
straw-blocked sieves in the Pr 


e HARVESTER- 
NEW McCormick 14] THRESHER 
Over 35 new grain saving features include 60 hp engine, 


complete redesign to save more of the last 10% of the crop. 


pivoTt—— 





CHAFFER 


D>. SHOE SIEVE ===—-> | 


In the IH opposed -action shoe, the chaffe goes cle me od ge ween shoe and eve 
forward when the shoe sieve moves backward on ill are iways clear to thoroughly 
This eliminates any tendency for the straw parti 


22 F OTHER MAJOR IMPROVEMENTS 


, « 43 of the McCormick 141 include: 
: ag 


; 


e redesign of cutting mechanism for 


more positive feeding of straw 


. quik k, ¢ Sy idjustment ol cvlinder 


speed ind ( le ining air bh] iSt to meet 


changing conditions 


Exclusive Rigid-Mounted C 

point cylinder adjustment 
rately-held clearance from frot 
to end More efficient threshing 
at the concave is the result 


e improved visibility with faster, easier 


control for greater operator comfort 


This new McCormick harvester-thresher 
shoe and the other ne rai ne feature 
continuing program of product 

production needs. T] 

you fre in lH de ier 


INTERNATIONAL HARVESTER 


nternatior 


Motor Trucks Crawler Tr 
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Lack of outstanding display area 
for appliances led to company 
decision to use outside sales per- 
sonnel making door-to-door calls 
for appliance sales. Thrash, be- 
low, emphasizes that sales of ap- 
pliances helped company achieve 
successful first year's record 


are concentrated on door-to-doo! 
call 

Frequentl the prospect name 
has been given to them by a “bird 
dog’ a customer who is awarded 
$5.00 if the sale is made 

“One of my old customers made 
$25.00 last month on the five 
prospects passed on to me * Mrs 
Barker said. “After a woman once 
earns a commission she Is eagel to 
find additional prospects for us 
Many a sale is made for us by these 





old customers.” 
Mrs. Barker values old custom 
ers above all others. Most of those 





who bought refrigerators from her 

many years ago, when she was 

working for other dealers, are now trade-ins. A reconditioned 

ready for new models. She believe erator and a washer are Le] 
that women prefer to buy again loaded on this truck. Often, while 
from the same sales person who in the process of talking with 

sold them first. Even when they customer in the home rega 

buy another brand, they like to reconditioned 
deal with the original sales person, telephones to 
provided the new appliance is of the loaded truck be 
well-known make. During 1953, prospect Sometime 
she re-sold more than 100 custom the sale 

ers who had bought their first re- home 

he from her ‘ustome 


frigeratol oO 
many years ako 
In addition to new 
and washers, M1 Barket 
daughter ell the 
trade-ins, helping the 
realize a reasonable profit o1 
item 
Trade-it . Thrash declared 
be handled in accordat ce 
a workable plan. We dont 
look upon our trade-ins as a nec 
ary evil, but as good merchand 
that keeps the repall department 


busy and helps our sales people t 
mane added ales 

Trade-ins are reconditioned 
quickly as possible and sold in 
mediately. Many sales are even 
made without the customer seeing 
the item until it is delivered 


One truck is devoted to moving 
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~, 
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Here itis" Ml 
. nd a4 
MMU tl 


Announces 


the NEW 
SUPER 
STREAMLINED 
SUPER 
LIGHTWEIGHT 


| FOUR CYCLE 


SLV 


# ak STE 


7 e 
S On ew, EA 
" Bi . aca wrereenaets NY 


ENGINES 
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Prices of farm machinery 
actually changed little dur- 
ing the past year, though 
the one percent increase 
brought prices to a record 
high. Even so, prices of 
farm machinery and equip- 
ment are still well behind 
the level of wage rates of 
most other commodities 
which enter into the farm- 
er's production costs 


Farm Machinery - - 


still the farmer's biggest bargain 


— 1953 farm wage rates 
soared to the highest level in 
the nation’s history, and while 
there probably will not be much 
further increase during 1954, this 
record rate plus a_ tighter-than- 
normal labor supply indicates a 
continuing demand for farm equip 
ment in the South 

Prices of farm machinery actual 
ly changed little during the past 
vear, though the one percent in 
crease brought prices to a record 
high. Even so, prices of farm ma- 
chinery and equipment are still 
well behind the level of wage rates 
and prices for most other commodi- 
ties which enter into the farmer 
production costs. 

By any comparison, farm ma 
chinery, then, continues to be the 
farmer's best buy 

Since the period immediately 
prior to World War II, farm wage 
rates have increased steadily, ac 
cording to the current issue of the 
U. S. Department of Agriculture’s 
“The Farm Cost Situation.” 

As compared with a base of 100 

farm wage rates in the period 


1935-39, the base in 1952 inched up modities. From ; 
again, this time to 424. In 1952 1935-39 period 
then, the average wage rate fol prices increased to 203 
farm labor was nearly four and In reference 


one quarter times the 1935-39 upply, the 


; 
( 


averaLre 

At the same time, still furthe: 
mechanization of southern farm 
helped achieve a record cutput pe! 
man hour during the year. From a 
base of 100 in the period 1935-39 
farm output per man hour in 1953 
reached the base of 176, the highest 
rate of farm production 
tory of the nation 

During 
farm mi: 
contrast 
the rising 


Despite modest advances in the past several years 
prices of new farm equipment have not kept pace 
with substantial increases in wage rates for farm 
labor and costs of most production items. Farm 
machinery continues to be the farmer's best buy 
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The new “Super 77" 


Now New Holland dealers have 


the right baler for every baler prospect! 


There's a complete line of 4 New Holland balers— 
twine-tie or wire-tie—that can bring new speed 
and economy to any farmer's haying program . . 
regardless of farm size or income! 


ry 
Today's farmer is sold on baling as the fast, low- 
way to harvest hay. If you have the baler that meet 
the needs of his farm and budget, you have a sale 

Only New Holland dealers carry four different bale: 
designed to fill every haying need 

For the big acreage farmer or custom operator, there 
the new “Super 77" twine-tie that bales up to 12 ton 
an hour. For the commercial hayer or man whe ) The live-action clutch 
wire, there’s the Mighty “80 

For smaller hay acreages, the new “66” P.T.O. b 
up to 7 tons an hour with a 2-plow tractor! The famor 
engine-powered *66"° gives up to 7 tor in ho 
a l-plow tractor 

It’s a money-making sales plus when 
knows that he can choose the machine that’s 
his farm without being pressured to buy one 
or a conversion that may not suit his need 
sales plus that’s paying off now for New Ho 

The New Holland Machine Co.. New Ho 


A subsidiary of The Sperry Corporatio 


NEW HOLLAND 


ul / 
; ’ , ( 7)C% /- A ; 
First Wy srassland Farming ahey “88” wive-tie 


und, Po ° NA eapolis ° Des e x 


arlofte . Lockport . Br 
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FJ OF 1935-39 


ome Feed 
eas All commodities 


material 


c—— Farm machinery 
eee Fertilizer 


200) 


PRICES PAID BY FARMERS FOR —_|_1hton January 1, 1958 there wer 
GOODS USED IN PRODUCTION ohengpe in 


mam Livestock purchased 


«mmx Building and fencing 


a <a 


=n 
940.000 grain 
635.000 corn pick 
700.000 farms were 
milking machines 
1940 about fou 
itbreak of World 


an : 
4 [ fal net re about 
; 7 


190.000 
and 110,000 c¢ 


75.000 farms 


eee 











compared with la t vear. How 
the labor upply and demand 


wage rate are expected oO 
among regions 
In commenting on the 
chinery situation the 
publication state 
for farn machine! 
vehicle nave inci 
percent trom a 
a record high 
cash discout 
trade-in allowance nave 
more libet 
tinue o in 1954 


al and probably will cor 
. Wholesak 
price ol farm machine an 
equipment including tractor 

now about 12 percent highe 

in June 1950 and about 75 pet 

higher than the average price 

the prewar period 1935-39. Price 
ince January 1, 1951, have beet 
relatively stable and probably wil 
show little change in 1954 Retail 
prices in 1953 were a little more 
than double the 
modern 


prewal 
Howeve! iachines 
much better equipped than p1 
Then, too 


have increased substantially 


models freight 
cent vears 

‘Farmers 
chinery in relation to income have 
been high since 1947. Following 
the outbreak of war in Korea 
farmers spent a higher percentage 
of their income for machinery in 
1950 and 1951 than in any previous 
vear. In 1952, however, expend! 
tures declined appreciably and in 
1953 were probably about nine per- 
cent below 1952 

“Exports of farm machinery in 
the first 10 months of 1953 were 


expenditures for ma 


94 


M-M's Board Members and 
Officers Are Re-Elected 


\l MEMBER 
rect 


' "i> 
ne 


Angle. Ge 
C. Mac Farlai ! 
Farlane, J1 Wavne H lac 
lane, Sumner T McKnigh 
C. Piper—all of Minneapol 
wood W. Ross of Moline 
Llovd S Gilmour and R 
Horton both of New York 
Officers re-elected were Warrer 
& Mac Farlane 
general manager; Stacy L 


president and as manage 

Angle Louisville plant 
executive vice-president and treas- when he was nan 
urer; Frank N. Langham, vice- 
president; Philip H. Noland, vice- 
president: and, Donald C. Stein 1952 


engineering. Mac 


pointed a directo! 
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You can’t discount Dempster’s 75 years of 
experience in designing, engineering and 
manufacturing water systems when you choose 
the line you can sell most profitably. A reputation 
for efficiency and trouble-free service means more 
pre-sold customers; a record of three-quarters of a 
century of production means continuous satisfaction to 








dealers and consumers—and a guarantee that Dempster 
stands behind the quality of every Dempster pump 

The success of Dempster water systems over the years 

is based on advanced design, sturdier construction, 

lower maintenance and higher efficiency. For every 
water supply requirement there is a Dempster pump 
that can meet the need. 

All your water system demands can be met from 

one source—the modern Dempster plant at Beatrice, 





Nebraska .. . and as a Dempster dealer vou are assured 
of prompt delivery from the nearest of eight Dempster 
branch warehouses or from stocks of distributors 

in principal cities throughout the world. 


Write todoy for full details of the 
volvoble Dempster dealer franchise 





DEMPSTER MILL MFG. CO. 


BEATRICE, NEBRASKA 
Branch warehouses ond offices in Omaha, Nebr; Kansas City, Mo; Des Moines, ta.; 
Sioux Falls, S OD Denver, Colo; Okichoma City, Okla Amarillo, Tex.; 
Sen Antonio, Tex 
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SUPPLY CO, 


st 


free trriga 


frigate 


\plement Co Phove 
it Sale—Gine 


ne, 
* 


we 
--, 


. 
TAL Te 
ssemno; 9S 


Service for Farmall Tre 
Farm Machinery 
Phone 3-700. 


ring service. 


the Shur-rain Wey. Sesom 
2- UG80. 


mel iC Com 
6 cat with 4 cylinder 
This machine is in excetient 


don and « bargain at 91,050.00. 
been 


used very little. W 1 
oma nervice for Farma 
Ms baad MeCormick Farm Machi 
: wus Huger Street Phone . 
AMES Irrigation 
“a kiers, hose, Free 
Hutto Equipment Co. 635 
West Columbia. 
| drought disaster. use oui 
free trrigation engineering service 
irrigate the Shur-rain Way. Easom 
Implement Co. Phone 2-Uss8U j 
FOR Sale—OGne 62 Model tC Com- | 
bine. 6 ft. cut with 4 cylinder 
moto This machine is in excellent 
mdition and a bargain at $1,060.00 
* been very ttt w.a 
is Call Creste- 
sc 


purr 
est irate 
Meeting 


“Le at 





— crop failures of recent 
years, resulting from drought, 
have cut heavily into the sales and 
many dealers, Easom 
Implement Co., Columbia, South 
Carolina has not been affected s« 
adversely. For a profitable sideline 
irrigation equipment—has in 
creased company sales by increas- 
ing the yields of farm customers 
“It is all very simple,” said D. W 
Easom, owner of the business. “Ih 
rigation help our cus- 
tomers increase their production 
which, in turn, results in their hav 
ing more money to buy additional 
farm equipment and machinery 
Easom pointed out that correctl\ 
engineered irrigation systems 
bring quick results. 
“Fo example, 


profits of 


systems 


one farme! 


Added profits from 


Irrigation Systems 


By Theron Garvin 


vsten S$? O00 
1952 worth 

bales pe. Prior to 

into this bu 


attended 


rigation 

rly spring of 
and half 
acre of cotton previous yeal 
the same 
half bale 
this farmer 
to improve 


one 
The 
land produced only 
pel Not only 
buy equipment 


one 


one Jr 
ducted by the 


irrigation equl} 


acre did 
more 


his irrigation system Contu 








In promoting sales of irrigation 
equipment, these dealers first 
impress prospects with the higher 
yields to be expected. Prospects 
are taken to farms where sys- 
tems are in use so that they may 
see at first hand possible bene- 
fits. These dealers find that best 
customers for farm equipment 
are those who previously have 
purchased irrigation systems 


SOUTHERN FARM EQUIPMENT Section for MAY, 1954 





Don’t overlook this Spring Clover! 


Fig. 3680 
Balanced-Flow Jet 
pmous fankless 
ith automatic, 
g capacity. 
ells, 
p 520 
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gut 
4 
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Tank-Mounted 
stems 

letely ‘packaged 

ystems for 
and deep well 

petitively priced 

else to buy 

Piping 


Fig. 3658 
Deep Well Jet 

2 HP. packaged system 
for deep wells up to 130 
uy Outstanding Goulds 


es at o surprisingly 
' 


Pick ofits 
with the GOULDS “Big Four” 


il really be ¢ er th Spring when you 


f ' ¥ 
te the Gou ds B 3 F Ur 
| During May Pump Month 
f interest in these value-packed 


exactly fit 


and the c« mpiete Goulds 


r any montn 


tind plenty 


ulds Water 5Systen They re des gneda t 


y running water requirement designed to help you 


sell more by giving you n e to sell! 


GOT YOUR GOULDS SALES-PLANNER ? 


It's a big 16-page booklet with full details on the FIVE 
BASIC STEPS in successful pump selling 
how Gould at é j aft ea fes } 
For your free copy, a our Goulds Distrit 


nows yo 
your sale 

gran 
tor yr write t 


Goulds Pumps, Inc. + Dept. SH-14 + Seneca Falls, N.Y. 


‘ 


WATER SYSTEMS 


Since 1848. 


FOR EVERY FARM AND HOME NEED 





1953. Heydon formerly was as- 
Sistant manager of the Consumer 
Research activity 

A native of Montgomery County 
Ohio, and graduate of the Uni 
versity of Cincinnati, Nickel was 
sales analyst with Frigidaire Divi- 
sion, General Motors, from 1935 
to 1940. From 1940 to 1946 he was 
assistant manager, Marketing and 
Organization department, Kelvi 
nator Division of Nash-Kelvinato1 
He joined Dearborn Motors Corp 
former national marketing ol 
ganization for the Ford tractor and 
Dearborn farm equipment, in Jan 
iary, 1947, as manager, Consumer 
Research de partment He served ir 
that position until joining Ford ir 
1953 

Hevdor 
College 
N rved 
Radio Co! 


fore join 


Massey-Harris Co. Introduces 
3-4 Plow Diesel Cane Tractor 


A NEW 3-4 PLOW diesel cane 
tractor, known as the 44 
Special is now in production ac 
cording to the Massey-Harri 

Racine, Wisconsin. The 44 Cane 


) 


Tractor with 3l-inch ground cleat 


Cane 


ance Is aid to be ideal fo cane 


and other crop where exception 
ally high clearance is required. It 

available in both diesel and gaso 
line model 

The 260-cubic-inch full dis 
engine on the 44 Cane special er 
velops an estimated 45 ho epowe 
on the drawbar and an estimated 
0.29 belt horsepower. Compre 
ion ratio is 6.2 bore 
inches and st » i] inche 
The engine runs ; } rpn 

Extra Clearance 

The extra clearance required 
for cane cultivation is gained 
through a large drop axle. Powe: 
is transmitted from the drive axle 
to the wheels by a heavy, oil-bath 
lubricated roller chain 

The drawbar adjusts from 15 
inches to 30 inches above the 
ground, assuring ample range fo! 
correct line of draft of all 3-point 
hitch mounted tools 

Double-beaded rear rims have 
eight adjustments, extending from 
60 inches to 88 inches in 4-inch in- 
tervals. 

Tools developed by Massey- 
Harris to work with the 44 Cane 


98 


Deming Catalog Features 
Water Systems and Pumps 


THE NEW 96-PAGE Cc 
54 


ie Row 
Two-Row C 


Ford Appoints Sales 
Department Managers 


\PPOINTMENT 
Nickel as n 
Salk Departn 


He 


umps 
dling jobs 
pumps and 

Four pages are devoted to illus 
trations and _ descriptions 
variety of advertising and sales 
promotional helps available 


T. G. Heydon Vv. E. Nickel 
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SOUTHERN FARM EQUIPMENT Section for MAY 


You'll see a bigger, finer line with THIS name! 


Here’s one of the important reasons why 


you'll see more and more of Ferguson . . . 


why, more than ever before, the franchise 
with the future is Ferguson! 
Startling and revolutionary new de 


velopments from Ferguson's dynamic en 


gineering are being field tested even now! 


You ll see “Ferguson” on a bigger, more 


complete line of Ferguson System Impl« 


ments than ever before! 


As in the past, they'll be originals, 
not imitations. And only Ferguson 
Dealers will profit from them! 

How about vou Wouldn't you like 
to find out more about the new profit 
possibilities of a Ferguson Franchise? 


Then wire or write directly to: Harrys 


Ferguson Inc Racine Wisconsin 


We 1] sce that Vou Y 


right away! 


>>> >) YOU'LL SEE MORE AND MORE OF 


Ferguson 


1954 





A '‘Man-Saver’”’ at Hay Making Time 
.»-a@ Money-Maker for You Any Time! 


eee because this 
elevator 


Handles 
_ Anything! 


Round or square bales, DS te - 
ear corn, small grain, Y Mi eee and it’s 


built to last 
a lifetime 


| 
it SS so easy Here's an elevator that will handle anything 
to use...and ... baled hay, small grain, ear corn easier, more 
s r economically. A real time and muscle saver 
o safe, too! 


on any farm. Farmers welcome this elevator 

as money well spent, for it starts paying them 

dividends the first season it's used. Extra rugged 

extra reliable reinforced lifetime construction 
guarantees top performance year after year 


and insures satisfied customers, more profits for you! 


NeEw]pea FARM EQUIPMENT COMPANY 


FAR M TEQUIPMENT, 4} CO rain sa ga oe with w 


ee || 








COLOWATER, OHIO, U.S.A 








| McCarty Heads John Bean 
Garden Sprayer Sales 


Haying Equipment 


with New Features, New Improvements 


aaa 





New Twine-tie Baler Gives some 
smooth, high capacity ovtput as the 
wire-tie, Tying mechanism uses standard 
baler twine. Snubber brokes retard the 
bock swing of the needles. 


New Wire-tie Baler Compact, easy to store 
Continuous wire feed does not require re 
threading Exclusive straight-through design 
eliminates twisting ond turning of hay 


Improved Semi- 
Mounted Mower 


features fast, one-man 


Frank H. McCart 
New low wheel Rake and Tedder ” aia 


hitching. Mows evenly 
over rough ground. 


New contro evers permit adjusting reel 
from tractor seat. High trussed-arch frame 


prevents sagging assures even raking 


New high wheel Rake and Tedder 


Full -treiling Ford Tractor Division 


New control levers permit adjusting ree! from 
the tractor seat. Some sturdy construction as 
No. 47. Available with rubber tires 


on these NEW IDEA tools for 
making BETTER HAY! 


Cash in on New Idea’s superior performance 
by keeping these hay making ! nm your 


mn floor. Offer to make demonstra- 
b > 


sle thot 


Hos tele 

abdie teng!? 

ing me hanism pe 
donger of t Pping 








Movie Awarded Metal 














me =em i 
> os 


er ee fed 


™ ./ 
eRe 


New Side Rakes, Tedders 
Introduced by New Idea 


TWO NEW SIDE RAKES and tedders 
designed to meet the heavier de 
mands of high-speed haying are 
introduced by New Idea Farm 
Equipment Co 

The new rakes retain some fea 
tures of earlier low-wheel and 
high-wheel models, the manufac 
turers state, but these improve 
ments have been added 

Control levers to raise and lowe: 
the reel are within easy reach 
from tractor seat. Caster wheel 
spindle housings are larger, stur 
dier. Gears, bushings, braces and 
bearings are stronger, longer weai 
ing 

30th rake re - engineered 
throughout, include these feature 

\ slight twist in the four-ba 
spiral reel allow teeth to contac 
hay one at a time, turning tend 
leaves in and tough stem it for 
even curing. The reel vields to ot 
tructions at either end 
mmediatels 
bobbing 

Fifty 
build 
double 
ting of swath 
The teeth, made 
steel and oil temps 
able without removal 
tooth bar. Tooth cont: 
bearings are enclosed 
against dust and dirt. Th 
faced rollers keep teeth 
selected 


For raking, the teeth a1 


102 


reel 


of dust and dirt. The strong 
ase keeps gears permanently in 
alignment. Roller chain main drive 
and the entire live axl. 
closed to! pro 


and du 


Three-Bottom Plows for 
Fordson Major Diesel 


= eee LOL LB 2 8s 


wu 8 


La ee ade \ LINE OF lift-type three-bo 
+a bad avail plow designed to tak full 
/ y ' Vantage ot the extra pov 

Fordson Major Di 

been added to the 

equipment line 

W PLOn peneral! I 

Tractor and Implement 
traight portion f tl Ford Motor Co 


teeth glide over hummock whil The ame 


curved portions of the h § ton now in the Dearborn links 
under and lift hay in ; se wind available for the Dearborn FMD 
plows, including the econ 


A lever adjustment ang toms with replaceable 


rake to a tedde: Blade” shares 
For tedding, teeth are shifted 
rearward by use of a double faced 


Depth of plowing may be 
at depths up to 10 inches by mean 


clutch. Rotation is reversed and of an easily-reached rustproof 


peed doubled. Straight por turnbuckle which rotates the axle 


tions of the teeth lift up and fluff raising or lowering the 


hav for thorough aerating ire gauge wheel. The 


The rakes are designed to al of } front botton 


a 7-foot swath, but 


maller swaths 
ie 
equally 
Main 
wheel 


SOUTHERN FARM EQUIPMENT Section for MAY, 1954 





OW asa BUTLER dealer 
You sell a complete 


grain conditioning system 


—— 


7 ~ = —_ 
es ee ) 
xt Se wi $8 * ae ~ ef 
see 2 ~—— ae =. a. ay 
as?” tt claliallliadlal—a. it al Ses 
hh cali, : re mn " x : A ana 3 4 *> 
os i” ee oe oe CML? ir ye Stk to 3 
Butler grain bins give your customers weather-tight, rodent-proof storage New Butler aeration system gives formers « mplete grain conditioning 
a endl , 1,330 and 2,200-bushel 





at a cost of only a few cents a bushel per year. They are made of sturdy g unit with 
lived galvanized steel to furnish year after year of safe, clean, on-the-farm n how tur rain quickly, prevents heating, guards 
storage. With 1,000, 1,330, 2,200 and 3,276-bushel capacities, you can se ; n s to sf rT: ind insect activity — promotes natura nd 


Butler grain bins to fit the needs of every farmer better feed, safer seed! 


The new aeration system for Butler grain bins means a this new aeration system for Butler bins. They’re clearing 

big, new sales potential for you as a Butler dealer! It the way to help add a profitable new sales volume to your 
business 

nity a prospect for Butler grain bins. You can sell Butlet Get the full story! Learn how you can stock, display, sell 

bins for safe, clean, on-the-farm storage with Butler Butler grain bins with the new Butler aeration system. 

aeration to condition and upgrade high-moisture grain in Cash in on the profits a Butler dealership offers! 

a complete packaged sale 


Butler ads now appearing in the national and sectional 


Mail this coupon TODAY... 


see for yourself! 


farm magazines are telling farmers in your territory about 


For prompt reply, address office nearest you: 


BUTLER MANUFACTURING COMPANY 
7394 East 13th Street, Kansas City 26, Missouri 
929 Avenue W, Ensley, Birmingham 8, Alabama 


Manufacturers of Oil Equipment 
Steel Buildings - Farm Equipment 
t + Special Products 





o.8 
$ Equip 


do 
co 





No. 26 Drill Announced 
by Massey-Harris Co. 
FLUTED 


construction and low, 15-inch rub 
important 


GRAIN all-steel 
ber-tired wheel 
feature if the No. 26 grain and 
drill, the Massey-Harris 
Racine Wisconsin, an 


fertilize: 
Co of 
nounce 

The runs are 
seed placement, according to the 
manufacturers, and the all-metal 
grain box is rust and corrosion re 
sistant and provides extra strength 
for rigid end-to-end alignment 


made for positive 


The 15-inch rubber-tired wheel 
are designed to give the 26 drill a 
low, convenient filling height 
Grass boxes may be mounted on 
the front or back of the grain box 

The 26 drill comes equipped with 
chain drives and two con- 
Standard 
surveyor, foot 


roller 
stant height power lifts 
equipment include 
board and marke! 
trol is optional 


Hydraulic con 


Special Credit Program 
Aids Equipment Buying 


FORD TRACTOR dealers backed 
by “the largest national corpora- 
tion specializing in providing credit 
for farm machinery are making 
it easier for farmers to buy new 
tractors and equipment for thei 
spring plowing and planting 
Along with relaxed 
credit terms based on “three full 
time payment 


special 


crop years to pay,” 
buyers now get extra 
through “triple-coverage 
automatically included with 


protection 
insu 
ance” 
every retail contract “at no extra 
cost.’ 

The special credit program and 
added insurance features are re 
vealed by A. N. Willis, vice-presi 
dent and general manager of Dear 
born Motors Credit Corp., Birming 
ham, Mich. DMCC provides fi 
nancing exclusively for customers 
of Ford tractor dealers 


104 


international Harvester dealers, salesmen and Dallas dignitaries gather to 

witness the arrival of 223 automatic hay balers. During the day's events, a 

sales meeting was conducted by Assistant District Manager E. E. Bowen— 
with participants seated on bales of hay 


Dallas District Observes 
Arrival of IH Hay Balers 


THIRTY-TWO flat cal 
with 223 International Ha 
ha\ baler 
Dalla 


loaded 


automatic 
ceived Texa 
from the 
WOrK reaay I 
the Dallas bra) 

The shipment 
$300.000. con 
of baler fron 
pickup twine bale 
pounds and pulled by 


he new credl 
»>extending to cu 
custome! ls automat 
tected by 
off the debt in the eve 


¢ seal 
life insuranc 


The farmer’s investmen 


equipment is protected 
roperty insu 


paid by the insu 
farmer receives casn 
he has established. T 
protection is provided 


standard financing charg 


extra cost 
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Write for the Name of Your Nearest Distributor 
ELECTRIC WHEEL COMPANY - QUINCY, ILLINOIS 


28O3 CEDAR STREET 
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What we still don’t know about cancer 


—and One of the reasons \ hy 


IN THE PAST FEW YEARS, our knowledge 
of the natu I cance ind | 
treat it nas row! ‘il 


tients, who would hay 


American Cancer Societys 


Cancer 
\M ims crue le St 


Che 


strike back — 


Address 
, : Giv on 
tne al Y to cance s ‘ 
Not neer 1s CANCER Pos s \ t \ | 
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Demonstrations Come 
First in Campaign 


C 





HERSCHEL HER T 
39 available to fit ALL MAKES 


of mowers and combines 


It’s easy to increase your sales of 


cutting parts — just get set to 

serve ALL the owners of mowers 
and combines in your community, regardless of make. Display and 
sell a COMPLETE LINE of Herschel knives, sections and re 
lated cutting part there are HERSCHEL parts available to 
fit ALL MAK 


ES of mowers an mbine Field-tested and 
guaranteed 





ht, they re the product of specialists in the n 
tarm machinery cutting edges for 67 years 


airs... there’s NO LIMIT to your share 
Pa 


FACTORY AT PEORIA, ILLINOIS 
Branches: Omaha, Neb; Minneapolis, Minn 
Toledo, Ohio; Harrisburg, Pa.; Auburn, W. Y 


DISTRIBUTORS: R. C. Cropper Co., Mecon, Go 
Southern Supply Co., Dollies, Texeos 


HERSCHEL PARTS 
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investing their mone 


when many were 


a time 
“one-dealer buyer that 1s, then 
tractor and tool isually were of 
think 


increasingly 


the same mi: ‘ 1 | 
dealer will F 
rtment of machinery on 


varied a 

farms. And as machinery sales be- 
come more and more competitive 
] 


the merit of machine will 


have to be proven through a dem 


every 


onstration 


+ 


Ford Introduces 
New Disc Harrow 


Adjusto-Flex disc har- 
row has been announced by the 
Tractor and Implement Division, 
Ford Motor Co. According to the 
manufacturers, the new imple 
ment will enable farmers to tailo1 
their harrowing to the exact soil 
conditions on their farms 

The new implement, available in 
6% and 71% foot widths, is de 
signed to give the farmer tractor- 
seat control of 
flexible frame, lift-type tandem 
disc harrow has six angle settings 
Operating 


A NEW 


Lang 


for each disc 


adjustments. The 


depth is controlle 
tractol 


control wheel raise 


hvdraulic « 


rear gangs 1n relation 
gangs, controlling pene 
enabling the 
back furrows and ridges 

Although this 
flexibility and easy 
it retains the cutti 


farmer to ea 


implement hi 
adjustability 
ig and covering 


ability I 
With the 
flexibility depth al 


comt 


and adjustable f 
provided by the Dearbor1 
Flex disc harro\ 
can be prepared ir 
Angle setti 
from 10 


r ade 








"EMPIRE 


Gait Tillage Tools are Custom 
- Made to Fit 4x, Cultivating Need! 








“EMPIRE” built Shovels, 
Teeth, Steels, 


are specifically 


Sweeps, 
Furrowers, Hoes, etc 
designed to meet 
every Cultivating need 
tern guaranteed to gi 
formance regardless 


dition of the land 
It is the line that 
business better the 


Tools 


Village 





it Pays to Sell the Line with 
Ready Trade Acceptance! 


‘e 
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up to 66 feet wide 
with one nozzle 


Massey-Harris Issues 
New Buyer's Guide 


or Bulletin 66 


with 
a interchangeable 
a . orifice 
tips 


interchangeable 
© ? r to 

tly any require 
city ang spray 


' spray tips 


eeeeeeeeeeeeeeee eee ee ee eee 


eeeeveeeeeeeeeeeeeeene 


for pressure from 30 to 800 pounds 


eeeeeeeeeeoeeee ee eee eee e eee eeeeeeeeeeeeeereeee 
Systems products ore talled as original 

upplied as replacement parts by most 
of farm spraying 


Spraying 
equipment and s 
of America’s leading manufacturers 


equipment Write for information 


Shox-Stok Line Adds 
New Fence Controlier 


wr 


Sho-gee SPRAYING SYSTEMS CO. .....”° 


Wellingt 


4 





1954 
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Added Profits from 
Harvester's New Hillside Plow Irrigation Systems 


A new tractor-mounted plow with which furrows of uniform width can 
be turned with the tractor going in either direction along a steep hillside 
is announced by International Harvester Co. 

This new plow, designated the McCormick No. 22 hillside plow, utilizes 
the Fast-Hitch method of quick connection to the Farmall Super C tractor. 

A lever-controlled shifting device allows the operator to shift the plow 
easily to right or left, as required, to counteract downhill drift, resulting in 
uniform-width furrows on steep hillsides. 








MR. DEALER we want YOU to Distribute hic, the compa 
The SOUTHLAND Implement Line iescibed above w 


t $20.00 1 


3-POINT MOUNTED SPRING - SPIKE & DISC HARROWS 
MOLBOARD - DISC and WHEATLAND PLOWS 


1-2 & 4 ROW SPRING OR TRIP SHANK CULTIVATORS 
NO MIDDLEMAN, Here's YOUR Chance To Receive 


DISTRIBUTOR DISCOUNT 


Exclusive Only One Dealer Distributor To An Area 
YOU NAME YOUR OWN PROTECTED TERRITORY 


This is your opportunity to make 1954 your Best and Biggest Year, 
while sales volume is dropping for other dealers. 


ALL SOUTHLAND Implements are fully adjustable. 


All our harrows are made to float with the ground contour. 


SOUTHLAND is the only low priced line having all the best operating 
features, plus greater strength and longer life. 


UNCONDITIONALLY GUARANTEED against wear or breakage from any 
normal operating hazard for six (6) months after retail sale. 


SOUTHLAND IMPLEMENT CO. 


709 9th Street North, Birmingham, Alabama 
Birmingham 9%, Alabama 
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Harvester Opens Truck 
Sales Office in Texas 


W. B. Garber 





Cavin MILKING MACHINE 
REPLACEMENT PARTS 
34X fe RSEPA26RTTI3R 


a0 
176 © 83 © 08D 090% 05D 


Ford Names Garber 
Used Equipment Head 


Get this Display Board FREE! 


Sets you up as Rubber Replacement Parts Headquarters for all leading 
makes of Milking Machines. 


Write today for full details. 


CROWN DAIRY SUPPLY CO. 


Raieaieitabeial oy n J bee ‘sae 327 W. College Avenue, rs Waukesha, Wis. 
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iS ope! 
The Har 
tnat the § 
all phase 
ne thre 
cent yea 
make Lt} 
‘ 9 Der 
time He 

company 

on district 
imarillo and Swee 
ch handled the whole 
ind er\ 


moto! rue 


bution ale 

e Company 

n equipment, and refrigeratio1 

duct 

Afte 

Sweetw 
nated 


Lice 


pre 
Amarillo and 
will be de 

trict of 


the farn 


Viar« h ] the 


otfice 


“general ale di 


ite! 
handling only 
nt and 
Harveste! busine 
Lubbock distr 


motor truck 


equipme refrigeration 
phases of 
ict of 


the 
will be termed a 


here, and 
fice 
district office.’ 

announced that R. H 
White, formerly motor truck di 
trict sales Tulsa, Okla 
been appointed manager of the 
district sale here. He 
isted by M. S. Howard 
manager of the 
district 


Kuntz 
LIQt ID 
manager at ion for U 
the WD-45 ti 
Allis-Chalme1 
Milwaukee, W 
Equipment 
WD-45 on 


; f 
ne Lcif 


ha 

new ottice 
will be as 
tant 


Sweetwater! 


former assis 
company’s 


ales office 


actol 
Manufacturing Co 
Iisconsin 


L-P Conversion fo-> 
Allis-Chalmers’' WD-45 


PETROLEUM [tl 


ic Powe 


? it 


’ y ? 
PCAC OClripilie I 


is announced by 





SERVICE 


SHARES 


. 
CARPENTERSVILLE, 
v.S.a 


i“ 


Patterns are available for 
practically all plows, listers, 
middlebreakers in No. 1 soft 
center or No. 2 
of the highest quality obtain- 
able. Send today for catalog. 


FULLY 
GUARANTEED 


AS TO QUALITY, 
FIT, AND 
FINISH 


-rucible steel 


STAR MANUFACTURING COMPANY 
DIVISION OF ILLINOIS IRON & BOLT CO 


CARPENTERSVILLE, ILLINOIS, U.S. A. (EST. 1873) 











A SURE PROFIT BOOSTER 


Designed to prevent ‘shorts 
caused by high grass and 
weeds 

Has circuit 
breaker — and 
dependable. Operates on 
115-V 60 cycle A.C 


replaceable 
inexpens ve 


Complete with fence tester and 
installation instructions. 


OTHER MODELS 
as low as 


$12.95 


including 6-volt 


ONLY $23.95 RETAIL 


battery model 


ALL MODELS 
GUARANTEED 


SOLD BY LEADING 


SHOX-STOK, INC. 


JOBBERS EVERYWHERE 


116 MAIN ST. WELLINGTON, OHIO 
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MM Incorporates Latest 
Diesel Developments 


T « 
LATE 


2 


Meyer Hydraulic Power 
Loader Is Introduced 


NA, : 

VIEYE! 
! 
I 











ae 

..« Male an || Sell the Compost Grinder 

nn Y THEY ARE ASKING FOR ro 
of ANY . 


~ =, 
E mal 4 4-EV f 
Genel om/ 
OT a a¢ - MODEL Fi, 
Tractor Seat: An on rm 
3 ) ~ C 

Sell your customers REAL ( nl 
comfort .. . plus rugged / 
good looks .. . AND economy . ¥ DETACHABLE 
with this practical — Yes s ELEVATOR 
durable Cushion t } 
So easy to tie on... The Nationally séduertised 
7 W-W COMPOST GRINDERS 
any troctor seot. 7 

Now y yn sell the lead ' hredder 

A t's the W-W - ' we hred. or 
PATE N 44) mix j 


| i 





mulch. or fertilizer tw 








spelen aeenen 
DISCOUNTS 

FOAM RUBBER SEND 

TRACTOR CUSHION THIS COUPON 


COVER OF PLASTIC-COATED FOR COMPLETE 
FABRIC—WATER RESISTANT! 
INFORMATION — 


RICS 2 Ewerceses: Ti vow rare 


ALABAMA DEPT. 21, WICHITA, KANSAS 
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N OW all of us know that fault-finding isn't 
the recommended short-cut to winning 
friends and influencing people. Still, there 
is a place for it—even an honored place 
—in industry. That's when fault-finding is 
the by-product of fact-finding, basic func- 
tion of a practical Quality Control pro- 
gram. 

We see it work every day at John Deere. Here, embraces the entire scope of manufacturing. 
dozens upon dozens of “professional fact-finders” Others are just as busily engaged in tabulating 
are stationed at strategic points throughout John these facts and translating them in terms of 
Deere factories, charged—with the help of tens of 
thousands of instruments and gauges—to probe 


indicated manufacturing procedure. 


the vital statistics of manufactured parts, record The Quality Control program is John Deere’s 


them, and to expose fault where fault exists. ;' ; 
way of making sure that each unit leaving the 


These men, of course, carry out but one phase— assembly line stands, trim and efficient—a quality 


the inspection phase—of the John Deere Quality product—ready for the field and ready to serve 


Control program—a program, incidentally, that the cause of better farming. 


lhis chart ts much like the one in the picture at 
the left and shows how statistical analysis is used to 
indicate the ability of the process to maintain es 
tablished tolerances. The projected lines are guide 
lines used by the operator to aid him in maintaining 
these tolerances—all part of the John Deere statisti 


Here an operator is grinding the body diameter of 
a cotton picker spindle. The control chart on this 
machine is similar to thousands of control charts on 
machines or work stations in the John Deere tac 
tories and ts designed to assist the operator and su 


pervisor in maintaining tolerances. 
cal quality control system, 


oun DEER, 
JOHN DEERE ‘+ Moline, Il. 
Quality Farm Equipment Sey ince 1837 
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A. Deep Cut-Out — 
for longer disc life 


B. Longer Bevel — 
stays sharp, longer. 


L€E€ “ Soil Improvement with Crucible 
Agricultural Steels. This new 20-page booklet, 
just off the press, contains information of vital 
importance to farmers and farm dealers 
everywhere. To get your copy, just fill in and mail the 
coupon. Better do it now. 


A your 
bin Y° Team 


yil Debs 7 
{9 now! 
t 


 @ 


LONGER 


Crucible LA BELLE® cut-out discs have deep notches, 
precision-ground with a long, sharp bevel, which 

give maximum cutting efficiency in the field under 

all operating conditions. 


That's just one of many reasons why you can sell your 
customers LA BELLE discs with confidence. 

And when it comes to steel quality, Crucible’s 
complete control over production from mining of 

coal and iron ore right through to the finished disc spells 
finer, more uniform steel. 


To keep your customers happy sell them LA BELLE 
replacement discs. They are available for all makes 
of disc harrows and plows. 


Crucible Steel Company of America 
Dept. SH, Henry W. Oliver Building 
Pittsburgh, Pa 

Please send a free copy of your 
booklet 


Name 





[CRUCIBLE 





CRUCIBLE STEEL COMPANY OF AMERICA, GENERAL SALES OFFICES, 


REZISTAL STAINLESS + REX HIGH SPEED * TOOL 


116 





AGRICULTURAL STEELS — 


OLIVER BUILDING, PITTSBURGH, PA 


* ALLOY * MAX-~EL * SPECIAL PURPOSE STEELS 
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Here is a Floor Polisher to answer 
your need for a larger household floor polisher; a smaller, more 
convenient polisher for offices, stores, schools and other buildings. 


The Red Devil FP-34 has twin, counter-rotating brushes 
that scrub, wax and polish a full 16"’ swath! Light and easy 
to handle, the FP-34 has a 35 pound pressure on the brushes 
enough weight to do nearly every cleaning and waxing job 
Powerful 42 H.P. Universal (AC-DC) motor, designed espe- 
cially for this machine, drives the Tampico and Palmetto 
fibre brushes at 400 r.p.m. The polisher is smart steel gray 


} 


with vinyl bumpers on brush and motor housings to prevent 


marring furniture. 


Here is a powerful, useful new Red Devil Floor Polisher 
in a brand new weight and work class at a most reasonable 
price. It comes equipped with scrubbing and polishing brushes, 
clip-on reversible buffing pads and 
reversible steel wool pads. 


Products of 


Red Dewil Took. swintentnsusa 


(TIL Pk /m a 8 


4 ~ 
. | . &/ 
= S oo : d / ; 
P23 ‘ ’ ; tg } 3 ‘ 
1 puTTY WALL wooo woot SANDPAPER > T POINT GLAS PAINT PAINT . RADY 
KNIFE KNEE SCRAPER SCRAPER SCRAPER HOLDER DRIVER j CONDITIONER ONDITIONER § WEIX 
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AGAIN- EXTRA TOUGHNESS 
on the 3 ee 


4 


7 
, - e 


: 0 
FIRELINE _,,¢._ INGERSOLL DISCS 


Hester Fire-Line Plow equipped with Ingersoll Heat-Treated Discs, plow 
ing a fire line through a forest of stumps, underbrush, roots and rocks 


croinge 


The proof of any disc is in the plowing ind the rougher the ¢ g 
stronger the proof. The going doesn’t come any rougher than plowing a fire 
line through a mass of stumps, underbrush, roots and rocks—as the Ingersoll 
Discs above are doing. 


When discs can take that kind of punishment day after day, you know they'll 
stand up under the plowing conditions your customers face! 


Ingersoll Dises are tougher than tougl because extre 


specially heat-treated, and tempered into every blade. That’s why Ingersoll 
Dises are so resistant to splitting and curling at the edges so resistant to 
abrasion ... so resistant to the shock and strain of hard field use 


1 toughness is cross-rolled 


That all adds up to longer useful life—ertra acres of work. And that’s why 
Ingersoll Discs are standard equipment on most leading makes of tillage imple- 


ments. To be sure yvour customers toughness, alway} s 


A 


on Inversoll Discs—for nev t use 


INGERSOLL PRODUCTS DIVISION 
Borg-Warner Corporation, 


310 South Michigan Avenue * Chicago 4, Illinois 
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